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They  Trust  Your  Advice  for  Treating  Head  Lice. 
And  with  new  Suleo  Lotions,  compliance 
has  never  been  easier. 


Until  now,  eradication  of  children's 
ice  has  always  been  a  worry  tor  mothers. 
They  believe  the  strong,  pungent  smell  of 
traditional  lotions  is  an  instant  flag  to 
others  that  the  family  has  lice.  And 
because  12  hour  contact  was  recommen- 
ded, this  often  resulted  in  extra  laundering 
of  school  hats  and  pillow  cases. 

But  now,  you  can  be  much  more 
confident  of  parental  compliance  with  a 


louse  control  regime1  because  International 
Laboratories  have  introduced  Suleo-M 
Lotion  (with  malathion)  and  Suleo-C 
Lotion  (with  carbaryD.This  new  Suleo 
lotion  range  kills  head  lice  and  eggs  in  two 
hours.  After  this  time,  the  patient's  hair 
can  be  washed  with  an  ordinary  sham- 
poo. This  ten  hour  advance  in  speed  of 
treatment  enormously  enhances  the 
prospect  of  full  patient  compliance. 


Suleo-M  and  Suleo-C  Lotions, 
A  Major  Step  Forward  in  Louse  Control, 


Another  Guaranteed  Product  from  International  Laboratories 
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The  Government's  limited  list 
proposal  seems  likely  to  continue 
to  vex  many  of  the  people  and 
professions  involved  in  the  NHS 
well  into  the  New  Year.  Neither  Norman  Fowler 
or  his  trusty  lieutenant  Kenneth  Clarke,  have 
shown  signs  of  wavering  in  the  wake  of  a  welter 
of  opposition.  Both  have  been  on  the  offensive 
(see  p6),  rather  than  on  the  defensive  and, 
while  prepared  to  modify  the  list  marginally  so 
that  no  patient  is  disadvantaged,  they  have 
conceded  nothing  on  the  principle. 

Among  the  medical  profession,  only  the 
Royal  College  of  Physicians  has  come  out  in 
favour  of  the  list,  while  PSNC  is  alone  on  the 
pharmacy  side  in  embracing  the  principle.  The 
NPA  sees  the  list  as  a  mix  of  good  and  bad 
points  and  inevitable,  given  the  Government's 
present  frame  of  mind.  The  burden  of  reaction 
by  both  doctors  and  pharmacists  in  their  own 
and  the  national  Press,  has  been  against  the  list 
on  balance,  although  the  margin  within 
pharmacy  is  not  clear  cut. 

What  is  clear  is  that  the  apparent  quiesence 
of  pharmacists  may  be  shortlived,  if  the  effects 
of  the  list  on  script  volume  and  NHS  turnover 
are  not  as  small  as  expected  by  PSNC,  and  the 
upturn  in  OTC  trade  does  not  compensate. 
And  the  ABPI  has  questioned  PSNC's  stance 
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once  more  and  says  acceptance  of  the  list  will 
give  the  Government  carte  blanche  to  extend  it 
to  more  therapeutic  categories,  a  view  it  shares 
with  the  GMSC  (see  plO).  Certainly  the  PSNC 
is  very  concerned  doctors  may  charge  NHS 
patients  a  fee  or  demand  payment  for  non- 
limited  list  drugs  supplied;  it  is  insisting  there  is 
no  alteration  to  the  doctois  terms  of  service  to 
allow  this. 

So  far  the  Minister  is  understood  to  have 
agreed  to  a  public  relations  exercise  when  the 
list  is  brought  in,  to  be  prepared  to  expand  it 
and  to  allow  admixtures.  Kenneth  Clarke  is 
apparently  unconvinced  pharmacists  will  have 
a  significant  dead  stock  problem. 

So  the  list's  opponents  have  till  April  Fool's 
Day  to  work  a  miracle.  Given  the  need  to  save 
money  the  list  is  the  most  radical  of  several 
options  that  could  have  been  adopted.  Even  the 
ABPI  would  have  preferred  the  use  of  PPRS  to 
the  enforced  and  indiscriminate  emasculation 
of  many  drug  company's  portfolios  through  the 
list  (plO).  For  the  doctor  it  represents  certain 
loss  of  prescribing  freedom;  for  the  pharmacist, 
opportunities  to  advise  on  and  supply  OTC 
medicines  but  with  a  possible  cash 
loss,  and  for  the  patient/taxpayer, 
savings  or  payouts  depending  on 
your  NHS  and  tax  status. 


NEWS' 


ABPI  prepares  new 
list  Press  campaign 


The  Association  of  the  British 
Pharmaceutical  Industry  looks  set 
to  renew  its  advertising  campaign 
in  the  national  Press  against  the 
Government's  limited  list 
prescribing  proposal  early  in  the 
New  Year. 

The  plans  have  yet  to  be  finalised,  but 
ABPI  spokesman  Peter  Lumley  told  C&D 
the  Press  campaign  was  likely  to  be  aimed 
at  Parliamentarians  when  they  returned 
from  the  Christmas  recess  in  the  second 
week  of  January.  The  advertisements 
would  contain  more  information  than  the 


Drugs  shortage 
after  April  1? 

Managing  director  of  wholesaler 
Richard  Daniel,  Mr  G.  James,  has 
written  to  his  MP  saying  that  a 
major  factor  appears  to  have  been 
overlooked  in  the  debate  on  the 
limited  list.  That  is  the  adequate 
.  i  vq  i  I « s  b  i  lity  of  a  1  ter nat  i  ve 
medicines  as  at  April  1 . 

A  wholesaler's  job  is  to  maintain 
adequate  supplies  of  medicines  to  meet 
demand,  he  says.  "Naturally  by  the  end  of 
March  we  will  have  drastically  reduced 
stocks  of  all  prescribed  products  but 
nobody  can  tell  us  is  what  products  will 
replace  them.  There  is  a  real  likelihood 
that  there  will  be  an  acute  shortage  of 
medicines  for  some  time  after  April  1". 

Mr  James  asks  that  the  problem  be  put 
before  the  Minister  for  Health,  "as  positive 
advice  will  soon  be  urgently  required". 


Planning  appeal 

The  DHSS  has  asked  the  House  of 
Lords  to  hear  as  soon  as  possible  its 
appeal  against  the  High  Court 
ruling  that  doctors  should  not  give 
under-age  girls  contraceptives 
without  parental  consent. 

The  ruling  has  been  slammed  by  the 
British  Medical  Association  and  various 
family  planning  organisations.  The  feeling 
is  that  it  would  lead  to  an  increase  in 
under-age  pregnancies  and  so-called 
back  street  abortions. 


previous  series  and  be  aimed  at  the  mind 
rather  than  the  heart. 

The  budget  is  likely  to  be  smaller  than 
for  the  earlier  £250,000  campaign  with  no 
repeat  of  the  advertisements  in  the  doctor's 
magazines.  The  advertisements  will  point 
out  forcefully  the  threat  posed  to  the 
British  pharmaceutical  industry  by  the 
limited  list,  says  Mr  Lumley. 

Introduction  of  a  limited  list  now  would 
mean  the  Government  had  freedom  to 
bring  in  further  prescribing  restrictions  in 
the  future.  "But  we  believe  a  welter  of 
opposition  to  the  list  is  building  up". 


...Fowler  slams 
the  first  

Secretary  for  Social  Services 
Norman  Fowler  has  condemned  the 
ABPI's  advertising  campaign 
against  his  limited  list  as  "seriously 
misleading"  and  as  "causing 
unnecessary  fears". 

In  a  letter  to  MPs  Mr  Fowler  re-iterates 
the  aims  of  a  limited  list  of  drugs  available 
on  the  National  Health.  He  denies  it  will 
create  a  two-tier  system  of  health  care  and 
says  the  impact  on  the  pharmaceutical 
industry  will  be  small. 

Mr  Fowler  gives  a  list  of  brief  answers 
to  questions  in  the  circular  sent  to  GPs  by 
Roche  Products.  The  questions  posed  are 
described  as  "highly  tendentious,"  by  Mr 
Fowler. 


"Let's  hope  Kenneth  Clarke  doesn't  have  any  good  ideas  this  year 


'84  drugs  bill  put 
at  £1 .43b  

Provisional  figures  for  1983-84 
indicate  that  the  gross  cost  of  NHS 
prescriptions,  including  fees  and 
allowances  for  dispensing,  was 
£1,430. 6m,  some  11.1  per  cent  of 
total  NHS  expenditure. 

For  the  same  period  the  income  from 
prescription  charges  was  £110m,  about  0.9 
per  cent  of  total  expenditure.  For  1978-79 
gross  cost  was  £699. 5m  (10.8  per  cent  of 
total  NHS  expenditure)  of  which  £24. 2m 
was  recovered  from  prescription  charges. 
That  compares  to  a  gross  cost  of  £296. 7m 
(8.6  per  cent  of  expenditure)  in  1974-75  of 
which  £23.  lm  was  recovered  from 
prescription  charges  (0.7  per  cent  of 
expenditure). 


The  figures  reproduced  recently  by 
Health  Minister  Kenneth  Clarke  in  a 
written  Commons  reply  include:  "hospital 
prescriptions  dispensed  in  England  by 
community  pharmacists,  drug  stores  and 
appliance  contractors;  prescriptions 
dispensed  by  dispensing  doctors 
(excluding  those  under  capitation  fee 
arrangements)  and  items  personally 
administered  by  prescribing  general 
practitioners". 


Scripts  statistics 
forNI  

Chemists  and  appliance  suppliers  in 
Northern  Ireland,  in  September  1984, 
dispensed  1,083,875  prescriptions 
(669,259  forms)  at  a  gross  cost  of 
£5,225, 151 .27  with  an  average  cost  of 
£4.85. 
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European  report 
puts  list  into 
perspective 


pharmacist.  The  report  noted  that,  with  the 
increasing  tendency  of  patients  to 
administer  their  own  medical  treatment, 
pharmacists  are,  because  of  their  training 
and  experience,  second  only  to  doctors  as 
a  source  of  help  in  explaining  the  proper 
use  of  pharmaceutical  preparations  and 
monitoring  their  consumption  in  order  to 
protect  consumers. 
Rational  location.  The  Board  were 
informed  that  a  formal  "holding"  reply  had 
been  received  by  all  the  organisations  who 
were  signatories  to  the  document  on 
rational  location.  In  acknowledging 
receipt  of  the  document  and  NPA  director 
Mr  Tim  Astill's  covering  letter,  the 
Minister  for  Health  said  that,  as  a  draft  of 
the  document  had  been  made  part  of  the 
Pharmaceutical  Services  Negotiating 
Committee's  formal  proposals  for  the  new 
contract,  and  as  negotiations  with  the 
PSNC  were  underway,  the  proposals  on 
rational  location  could  not  be  considered 
before  "the  likely  outcome  of  these 
negotiations  and  the  shape  of  the  new 
contract  framework  are  clear". 
PATA  elections.  Nominations  had  been 
received  for  "sitting"  members  of  the 
Proprietary  Articles  Trade  Association,  Mr 
Carl  Bedford  and  Mr  John  Wilford.  As 
there  were  no  further  nominations  the  two 
were  congratulated  on  their  re-election  to 
PATA  council. 

Research.  Mr  John  Richardson,  managing 
director  of  John  Richardson  Computers, 
attended  the  Board  meeting  to  elaborate 
upon  his  proposals  of  obtaining  market 
research  information  from  members  using 
his  disc-based  pharmacy  labellers. 

The  Board  decided  to  hold  further 
detailed  discussions  with  ;he  company  to 
see  if  an  agreement  beneficial  to  the 
membership  could  be  worked  out. 
Drug  names.  Some  concern  has  been 
expressed  about  the  choice  by  ICI  of  the 
name  Half  Inderal  for  the  60mg  strength  of 
the  product.  This  has  resulted  in  the  half 
strength  appearing  at  a  different  place  in 
the  price  lists  from  the  full  strength 
because  of  their  different  initial  letters. 

The  Board  suggested  that  perhaps 
Inderal  A  half  strength  would  have  been  a 
better  choice  of  name.  They  also 
suggested  that  pharmaceutical  companies 
could  find  it  useful  if  they  tested  the  names 
on  pharmacists  before  marketing  new 
products. 

Research  projects.  The  Board  also  agreed 
to  finance  a  literature  search  on  the 
subject  of  self-medication  and 
pharmacist's  advice.  The  director 
explained  the  objective  was  to  provide  a 
sound  and  comprehensive  base  of  existing 
knowledge  on  which  to  build  future  public 
relations  activities  designed  to  enhance 
the  image  of  the  community  pharmacist. 


Decision  time  for 
Heriot-Watt 

The  school  of  pharmacy  at  Heriot- 
Watt  University  will  not  know  its 
fate  until  after  January  17. 

That  is  the  date  set  for  the  University 
Grants  Committee's  main  committee 
meeting  at  which  it  is  expected  that  results 
of  recent  talks  between  the 
Pharmaceutical  Society,  Heriot-Watt  and 
the  UGC  will  be  considered. 

Acting  head  of  school,  Dr  Gordon 
Jefferson,  told  C&D  last  week  that  the 
meeting  had  gone  well.  Heriot-Watt  had 
asked  that  a  working  party  be  set  up  to 
investigate  the  situation  and  the 
Pharmaceutical  Society  had  asked  for  five 
years  grace,  in  view  of  the  current  reviews 
of  pharmaceutical  training. 

Which?  checks 
up  on  dentists 

Dentistry  in  Britain  may  be  in  need 
of  a  check-up  according  to  the  latest 
edition  of  the  Consumer 
Association's  magazine  Which?. 

From  a  survey  of  experts  Which? 
concludes  that  more  effort  should  be  put 
into  prevention,  but  that  the  British  dental 
service  is  geared  towards  treating  decay. 

Several  major  reports  on  dentistry  over 
the  past  ten  years  have  advocated  a  major 
re-think,  says  Which?  One  of  the  most 
common  recommendations  is  that  dentists 
should  be  paid  a  capitation  fee  for  each 
patient  on  their  books  rather  than  on  a 
piece-meal  basis  for  work  done. 

An  experiment  to  explore  that 
possibility  began  this  year,  says  Which? 

The  article  also  gives  a  resume  on  tooth 
decay  and  how  to  find  the  best  dentist,  fees 
and  how  to  complain  about  dental 
treatment. 

BMA  loses  sleep 
over  Sominex 

Beecham's  new  OTC  sleep  aid, 
Sominex,  got  poor  Press  in  last 
week's  Mail  on  Sunday,  where  it 
was  described  as  a  "commercial 
gimmick". 

Dr  Frank  Wells,  under-secretary  at  the 
British  Medical  Association,  was  quoted  as 
saying  the  BMA  would  not  consider  it 
appropriate  for  patients  suffering  from 
sleeplessness  to  buy  the  product. 


A  report  on  the  methods  used  by 
various  European  countries  to 
control  prescribing  by  doctors 
provides  useful  background  in 
considering  the  limited  list 
proposals,  the  National 
Pharmaceutical  Association  has 
decided. 

Mr  W.A.G.  Kneale,  EEC  liaison 
secretary,  presented  a  report  on  the  EEC 
pharmacy  group  executive  committee  at 
the  November  meeting  of  the  NPA  Board. 
Part  of  it  said  contributions  by  patients 
towards  the  cost  of  medicines  had 
increased  in  nearly  every  country;  in 
Denmark  the  public  now  paid  47  per  cent. 
A  price  freeze  and  strict  government  cut- 
back had  reduced  pharmacists'  margins  in 
France.  In  Belgium  the  government  was 
attempting  to  enforce  generic  substitution. 
Germany  had  so-called  negative  lists  of 
medicines  which  were  no  longer  eligible 
for  reimbursement  by  insurance 
companies.  A  similar  cut-back  has 
occurred  in  Ireland.  Italy  still  had  free 
medicine  for  all,  but  reimbursement  to 
pharmacists  was  much  delayed. 

Most  governments  have  overestimated 
the  savings  to  be  made  from  limited  list 
prescribing  or  purchasing  medicines  from 
cheap  sources  like  Italy,  said  the  report. 
And  pharmacists  everywhere  are  having 
to  prove  the  value  and  reliability  of  the 
products  they  supply. 

A  resolution  had  been  tabled  by  the 
Christian  Democrat  group  of  the  European 
Parliament  which  "calls  on  the  EEC 
Commission  to  designate  the  pharmacist 
as  the  sole  person  legally  responsible  for 
all  pharmaceutical  products  and  as  the 
sole  pharmaceutical  advisor  qualified  to 
perform  this  duty".  The  motion  was  signed 
by  23  members  of  the  European 
Parliament. 

The  report's  preamble  referred  to  the 
"increased  consumption  of  medicines 
fostered  and  encouraged  by  Press,  radio 
and  television  advertising,  some  of  which 
is  misleading,  and  by  the  fact  that 
pharmaceutical  products  are  sold  by 
undertakings  and  persons  neither 
qualified  nor  legally  authorised  to  do  so". 
This  was  seen  as  a  serious  danger  to  public 
health. 

It  also  stressed  that  introduction  of 
plainly  worded  expiry  dates  on  all 
medicines  would  bring  about  the  intended 
improvement  in  safety,  only  if  drugs 
remain  the  exclusive  responsibility  of  the 
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Clinical  Trial  Results 
onBenylin 

Benylin  Expectorant  re  affirmed 
as  No.l  in  Pharmacy  for 
Chesty  Coughs 


fey,  jffljflf 

Expectoran^ 

fv 

*8^1 

Efffirul 

125  ml 


PARKE-DAVIS 


Expectorant 


•  Highly  significant  relief  after  a  single 
dose. 

•  Consistently  better  in  reducing  cough 
frequency  and  severity. 

•  Preferred  for  taste  and  general 
palatability. 

A  recent  trial1  on  expectorant  cough 
treatments  proved  the  superiority  of 
Benylin  Expectorant  over  a  triprolidine 
formulation  which  is  also  used  in  the 
treatment  of  coughs. 

Benylin  Expectorant  was  shown  to  be 
significantly  better  in  giving  sympto- 
matic relief,  even  after  a  single  dose,  and 
scored  significantly  better  for  patient 
preference  on  smell,  taste  and  general 
palatability. 

Proof  of  the  superiority  of  Benylin 
Expectorant,  your  No.  1  cough  treatment. 
Prescribed  by  doctors,  recommended  by 
pharmacists. 


Benylin,  No.l 

Composition  Eoch  5ml  contains:  Diphenhydramine  hydrochloride  Ph  Eur  14mg,        Contra-indicotions.  warnings  etc:  Known  hypersensitivity  to  ony  o(  the 


Ammonium  chloride  Ph  Eur  135mg;  Sodium  citrate  Ph  Eur  57mg;  Menthol 
BPUmg. 

Indications:  For  the  relief  of  cough  and  its  congestive  sympi 
Dosage:  Adults  One  or  two  5ml  spoonfuls  every  two  or  three  houi 
Children  1-5  years  2.5ml  eve 
spoonful  every  three  or  four  h< 


onstituents.  Renal  dysfunction.  May  couse  drowsiness.  If  affected,  the  patient 
should  not  drive  or  operate  machinery.  Avoid  alcoholic  drink.  As  with  any 
other  medicine,  care  should  be  taken  in  administration  during  pregnancy 
Product  licence  no:  0016/5090. 
four  hours;  6  to  12  years  One  5ml         Cost;  125ml  x  24  List  price  ex  VAT  £20.83;  250m/  x  12  List  price  ex  VAT 

£18.53. 


Data  sheet  ovailable  on  request    1  Data  on  file,  Warner-Lambert  (UK)  Limited.    Benylin  is  a  trade  mark  R84050 


WARNER 
LAMBERT 


the  name  people  feel  better  with 

Mitchell  House,  Southampton  Road,  Eastleigh,  Hants  S05  5RY 


Society  monitors 
Merchants'  code 

Regulations  which  came  into  effect 
on  January  1  allow  certain 
veterinary  drugs  to  be  sold  without 
the  supervision  of  a  pharmacist  and 
require  merchants  to  register  with 
the  Pharmaceutical  Society. 

Merchants  must  pay  a  £55  registration 
fee  to  the  Society  or,  in  Northern  Ireland, 
to  the  Department  of  Health,  followed  by 
an  annual  retention  fee  of  £55  thereafter. 
The  person  registering  must  comply  with 
the  Code  of  Practice  for  Merchants  Selling 
or  Supplying  Veterinary  Drugs,  published 


by  the  Ministry  of  Agriculture,  Fisheries 
and  Food.  The  Society  has  the  power  to 
remove  names  from  the  register  for  failing 
to  comply  with  the  Code  or  for  supplying 
or  storing  drugs  under  unsuitable 
conditions. 

There  is  a  three  year  provision  for 
saddlers  to  sell  horse  wormers  to  keepers 
of  horses  or  ponies.  These  saddlers  must 
comply  with  their  own  code  of  practice 
and  pay  registration  and  retention  fees  of 
£25.  The  Regulations  list  veterinary  drugs 
which  must  not  be  sold  by  self-service 
methods  and  those  for  which  sellers  must 
keep  records  of  sales.  The  Medicines 
(Exemptions  from  Restrictions  on  the 
Retail  Sale  or  Supply  of  Veterinary  Drugs 
Order  1984  (SI 1984  No  1861,  HMSOI4). 


NHS  wins  BUPA 
hospital  contract 

The  NHS  has  beaten  private 
contractors  for  a  contract  to  supply 
pharmaceutical  services  to  a  BUPA 
hospital  in  Havant,  Hampshire. 

The  contract,  also  covering  pathology 
services  and  worth  £100,000,  has  been 
won  by  Portsmouth  and  South-east 
Hampshire  District  Health  Authority. 


Christmas  call 
for  chemists 


Mr  Jeffrey  Watling,  Wessex  Regional 
Pharmaceutical  Officer,  told  C&D  the 
authority  will  be  doing  basic  stocking  of 
the  pharmacy  and  wards  and  has  agreed 
to  go  on  supplying  stock  and  medicines. 
There  would  be  a  twice-daily,  six  day  a 
week  ward  visiting  service  and  a  monthly 
stock  check. 

The  BUPA  hospital  will  also  have 
access  to  information  services,  quality 
control,  regional  manufacturing  services 
and  an  on-call  arrangement  (this  last  at 
extra  cost). 


[  was  more  in  demand  over 
Christmas  than  chemists  that  were 
open,  according  to  Christmas  Line, 
a  telephone  service  run  over  the 
holiday  period  by  Capital  Radio. 
LWT  and  Thames  TV. 

The  Line  took  just  under  10,000  calls 
during  the  five  days  it  was  operating.  The 
top  category  was  the  demand  for  chemists, 
with  queries  about  where  to  buy  petrol  a 
close  second. 

Christmas  Line  had  details  of  420 
chemists  that  were  open  outside  normal 
hours  in  London  and  the  Home  Counties, 
following  an  appeal  before  the  holiday 
period  for  information. 


Writing  problems 

The  Minister  for  Health  does  not 
believe  the  illegibility  of  some  GPs' 
handwriting  gives  any  cause  for 
concern. 

Mr  Kenneth  Clarke,  in  a  written 
answer  to  a  question  from  Mr  Alfred 
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Cyril  Maxwell  (left)  has  retired  after  25 
years  as  senior  stock  controller  in  Vestric's 
Belfast  branch.  Mr  Maxwell  worked  as  a 
buyer  and  stock  controller  for  Belfast  Co- 
operative Chemists  before  joining  Evans 
Medical  (N.I.)  as  chief  buyer  when  the 
company  was  set  up  in  1959.  Mr  Maxwell 
was  presented  with  a  farewell  gift  by  Fred 
Morrison,  Belfast  branch  manager. 


Morris  (Lab)  said:  "Where  a  pharmacist  is 
not  certain  of  a  prescriber's  intentions,  for 
example  where  the  handwriting  is  not 
legible,  he  must  check  with  the 
prescribing  GP.  I  do  not  believe  that, 
except  perhaps  in  very  isolated  and  wholly 
exceptional  cases,  prescriptions  are 
incorrectly  dispensed." 


No  follow  up  o] 
Optical  Order 

No  checks  will  be  made  by  the 
Government  on  compliance  with 
the  Sale  of  Optical  Appliances 
Order  1984  which  came  into  effect 
on  December  10. 

Mr  Kenneth  Clarke,  Health  Minister, 
said  in  a  Commons  reply  recently  that  he 
saw  no  need  for  special  arrangements  to 
monitor  compliance  —  complaints  could 
be  dealt  with  by  a  magistrate. 

Breaches  of  the  regulations  will  be  a 
criminal  offence  under  the  Opticians  Act 
1958  and  could  result  in  a  fine  of  £1,000. 
Failure  to  observe  the  conditions  would  be 
a  breach  of  contract  between  the 
consumer  and  retailer  and  open  to  redress 
through  the  courts,  Mr  Clarke  explained. 


Hunt  for  NPU 
shareholders 

The  liquidator  of  NPU  Holdings, '. 
G.S.  Raven,  is  anxious  to  locate  the 
many  shareholders  who  over  the 
ferns  have  not  cashed  in  their 
dividend  warrants  issued  by  the 
company. 

If  anyone  was  a  shareholder  and  has 
retired  from  business  or  changed  address 
within  the  last  10  years,  and  has  not 
received  regular  dividends  they  should 
write  to  The  Liquidator,  Mallinson  House, 
40  St  Peter's  Street,  St  Albans,  Herts  All 
3NP. 

Other  members  of  the  company  who 
have  not  cashed  the  distribution  warrant  or 
any  dividend  warrants  are  requested  to  do 
so  as  soon  as  possible.  After  January  1985 
any  undistributed  funds  and  unclaimed 
dividends  have  to  be  paid  into  the 
insolvency  service  account  at  the  Bank  of 
England. 


IPMI  scholars  to 
remember  DA 


Pharmacist  members  ol  th« 
of  Pharmacy  Management 
International  are  invited  to  enter  lor 
the  "DAN"  Norton  Scholarship. 

The  closing  date  is  February  28. 
Essays  on  "the  relevance  of  management 
to  the  practice  of  pharmacy"  of  not  more 
than  5,000  words  should  be  sent  to  Mr 
Stanley  Durham,  FPS,  42  Fossdale  Road, 
Sheffield  S7  2D  A. 


LOOTED  LIST 


Attitudes  on  list  still  poles  apart  a 


Two  months  on  from  the 
araouncemfpa?  d!  iU=t  limited 
list  bombshell  the  ABPI, 
GMSC  and  PSNC  state  their 

January  31  deadline  f<  a 
consultations  approaches. 


General  practitioners  have  rejected 
the  Government's  proposals  for  a 
national  limited  list  of  medicines 
imposed  by  Regulation,  says  chairman  of  the 
General  Medical  Services  Committee  Dr 
Michael  Wilson,  in  an  exclusive  statement  to 
Chemist  &  Druggist. 

The  proposals,  if  introduced,  will  limit 
the  range  of  medicines  available  to  NHS 
patients.  The  full  range  will  still  be  available 
to  those  who  are  able  to  pay.  We  believe  this 
is  the  start  of  a  two-tier  level  of  service  within 
the  NHS  based  on  ability  to  pay.  That  is  why 
we  regard  the  proposals,  whatever  the 
contents  of  the  list,  as  a  retrograde  step  and 
directly  contrary  to  the  principle  of  a 
National  Health  Service,  that  the  individual's 
ability  to  pay  determines  his  tax  but  not  his 
medical  treatment. 

Ministers  have  stated  they  are  committed 
to  the  principle  of  limiting  the  range  of 
medicines,  but  are  willing  to  consult  "to 
ensure  every  clinical  need  is  met".  We  do  not 
accept  the  view,  expressed  by  some,  that  as 
Ministers  are  committed,  it  is  going  to 
happen  and  we  should  try  to  make  the  best 
of  a  bad  job.  We  believe  we  have  a  moral  and 
ethical  responsibility  to  seek  the  best 
available  treatment  for  our  patients  and  that 
there  is  no  general  wish  among  the  people  in 
this  country  to  go  outside  the  NHS  for  their 
medical  treatment. 

Therefore  I  make  no  apology  for  our 
action  in  bringing  the  true  effect  of  these 
proposals  to  our  patient's  attention  and  for 
asking  them  to  write  to  their  MP  and  the 
Secretary  for  Social  Services  giving  their 
views.  It  is  the  nature  of  a  democracy  that  the 
elected  government  should  be  responsive  to 
the  views  of  the  people  they  represent.  On 
this  issue  I  do  not  believe  patients  or  their 
relatives  are  aware  how  their  treatment  will 
be  affected  after  April  1,  if  the  Regulations 
come  into  force.  We  believe  they  should 
know  and  should  make  their  opinions  known 
before  it  is  too  late. 

If  these  proposals  go  ahead  and  the 
principle  is  conceded,  however  the  list  is 
massaged  and  made  less  offensive,  the  way 
is  open  for  further  restrictions,  whenever 
political  or  financial  expediency  demands. 
There  has  been  talk  of  winners  and  losers 
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It  is  now  almost  two  months  since  Mr 
Norman  Fowler  announced  his 
controversial  proposals  to  withhold 
hundreds  of  branded  and  generic  medicines 
from  NHS  patients.  In  that  time  there  has 
been  a  growing  realisation  of  the  magnitude 
of  the  threat  to  patients  and  to  the  nation's 
successful  research-based  pharmaceutical 
industry  says  Dr  John  Griffin,  director  of  the 
Association  of  British  Pharmaceutical 
Industry  in  an  exclusive  statement  to  C&D. 

The  proposals  have  been  universally 
condemned  by  the  major  organisations 
representing  doctors  in  family  and  hospital 
practice;  by  hospital  pharmacists  and  by 
almost  100,000  members  of  the  public  who 
have  responded  directly  to  the  ABPI's 
national  advertising  campaign. 

It  is  of  some  regret  to  pharmaceutical 
manufacturers  that  the  only  organisation  to 
give  the  Government  any  real  succour  and 
comfort  is  the  Pharmaceutical  Services 
Negotiating  Committee  and  its  leading 
officials.  The  PSNC  position  is  difficult  to 
understand  because  it  certainly  does  not 
reflect  the  views  of  the  many  community 
pharmacists  who  have  contacted  the  ABPI  to 
express  support  for  its  outright  opposition  to 
the  limited  list  proposals. 

Why  is  the  ABPI  so  implacably  opposed 
to  the  limited  list  concept  in  any  shape  or 
form?  Quite  simply  because  it  is  so  deeply 
suspicious  of  the  Government's  real  motives. 
Mr  Fowler  presented  his  plans  to  Parliament 
and  the  Press  as  an  exercise  in  saving 
taxpayers  £100m  and  glossed  over  the  fact 


that  he  was  challenging  the  founding 
concept  of  the  NHS,  to  provide  equal  care  to 
everyone  irrespective  of  their  ability  to  pay. 
If  Mr  Fowler's  only  objective  was  to  save 
f  100m  by  cutting  the  NHS  drugs  bill,  why 
did  he  not  seek  to  achieve  savings  through 
the  well-established  mechanism  of  the 
Pharmaceutical  Price  Regulation  Scheme? 

It  would  have  upset  the  manufacturers, 
coming  so  soon  after  the  cuts  in  prices  and 
profits  imposed  in  1983,  but  they  were  going 
to  be  antagonised  in  any  event.  Why  did  he 
need  to  introduce  a  radical  measure  that  his 
immediate  predecessor  as  Secretary  for 
Social  Services,  Mr  Patrick  Jenkin,  had 
totally  ruled  out  in  1981  on  the  grounds  that 
it  denied  patients  the  freedom  to  be  treated 
as  their  GPs  recommended. 

The  only  explanation  can  be  that  Mi- 
Fowler  sees  the  introduction  of  limited  list 
into  eight  therapeutic  categories  as  the 
precursor  of  a  much  more  extensive 
programme  of  limitation  of  medicines 
available  to  NHS  patients.  It  amounts  to  the 
privatisation  of  medicine  supply  —  through 
the  back  door.  Once  the  principle  is 
conceded  the  trend  will  have  been  set  and 
the  Government  will  be  able  to  extend  the 
concept  to  many  other  therapeutic 
categories.  That  is  why  the  BMA,  the  GMSC 
and  the  Royal  College  of  General 
Practitioners,  are  equally  resolute  in  their 
stand  against  establishing  the  limited  list 
concept  which  they  see  as  the  thin  end  of  a 
very  thick  wedge. 

To  those  in  Parliament  and  to  those 


over  this  issue,  as  though  it  was  some  form  of 
contest,  but  as  the  previous  Secretary  for 
Social  Services  stated  quite  clearly  in  1981, 
when  he  firmly  rejected  devices  such  as 
limited  lists  and  blacklists:  "What  we  should 
really  talk  about  is  the  patient's  freedom  to  be 
treated  as  his  doctor  recommends."  It  is  that 
loss  of  freedom  for  those  unable  to  pay  which 
is  important  and  which  has  guided  our 
actions  since  the  announcements  of  the 
proposals  on  November  8,  1984. 

The  announcement  itself  was  quite 


The  way  is 
open  tor 
further 
restrictions...' 


remarkable  for  the  confusion  it  created.  Most 
interpreted  it  as  some  form  of  enforced 
generic  prescribing,  others  as  a  variant  on 
the  local  formularies  agreed  as  part  of  the 
prescribing  policy  in  a  locality.  But  it  is  only 
now  that  the  true  import  that  it  will  be  a 
national  limited  list  imposed  by  Regulation 
is  recognised.  We  can  only  hope  in  1985  that 
the  1984  disciples  of  "change  through 
confrontation"  will  be  converted  to  a 
doctrine  where  true  consultation  and  co- 
operation takes  precedence. 


The  Pharmaceutical  Service  Neg- 
otiating Committee  has  been  a 
stalwart  supporter  of  cost  effective 
health  care,  it  says,  in  a  "contingency 
statement"  on  the  limited  list.  It  has  always 
advocated  a  "value  for  money  policy" 
throughout  the  NHS  so  that  scarce  resources 
are  spent  wisely  in  providing  the  maximum 
benefit  to  all  patients. 

The  Pharmacists  Charter  includes 
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debate  gees  on 


pharmacists  who  share  the  views  of  the 
PSNC,  the  ABPI  has  this  message  for  the 
New  Year:  "Think  again  in  order  to  protect 
patients'  interests  and  to  remove  the 
potentially  lethal  threat  to  a  key  British 
industry.  The  spectre  of  a  limited  list  of  NHS 
medicines  is  an  alarming  one  to  almost  every 
pharmaceutical  manufacturer.  Investment 
will  fall  along  with  production  and  exports. 

"And  what  is  the  economic  sense  of 
saving  £100m  of  taxpayers  money  in  cutting 
the  NHS  drugs  bill,  and  at  the  same  time 
incurring  costs  of  an  equal,  or  if  not,  greater 
amount  in  unemployment  benefits,  re- 
employment training,  and  lost  export 
revenues.  No  sense  at  all!  Think  again,  Mr 
Fowler,  in  the  interests  of  the  nation's  patients 
and  taxpayers." 


Think  again  Mr  Fowler  in  the 
interests  of  the  nation's 
patients  and  tax  payers.' 


recommendations  which  would  result  in  the 
reduction  of  the  drug  bill,  ie  triple  repeat 
prescriptions,  prescribing  of  dose  related 
quantities,  limitation  of  prescription 
quantities  and  generic  substitution.  Such 
proposals  would,  it  is  estimated,  save 
approximately  £160m. 

The  recent  DHSS  proposals  on  limitation 
of  prescribing  would  save  an  estimated 
£100m.  Although  limitation  of  prescribing 
was  not  part  of  the  Charter  this  proposal  is 
worthy  of  consideration  and  support 
provided: 

1.  The  limited  list  is  expanded  to  ensure 
that  patients  are  not  deprived  of  essential 
drugs  and 

2.  Help  is  given  to  the  truly  disadvantaged 
patient  and 

3.  The  savings  thus  generated  are  spent  in 
other  NHS  health  care  areas,  eg  to  help 
patients  with  renal  failure,  2,000  of  whom 
die  annually  due  to  lack  of  treatment. 
In  the  majority  of  EEC  countries  and 

throughout  the  developed  world  some  form 
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of  limitation  of  prescribing  exists  to  ensure 
that  expenditure  on  drugs  is  kept  within 
national  resources  and  subjected  to 
cost/benefit  assessment. 

PSNC  has  had  one  meeting  with  the 
Minister  for  Health  on  the  list  and  is 
expected  to  have  another.  The  full  list  of 
points  put  to  Kenneth  Clarke  is  as  follows. 
Number  10  is  seen  as  the  most  important  by 
the  Committee  which  has  yet  to  release 
details  of  the  discussions. 

1 .  Will  you  legislate  to  allow  an  NHS  script  form 
to  be  used  as  a  private  script  where  the  GP 
prescribes  a  disallowed  item  in  error? 

2.  Whose  will  be  the  accounting  responsibility 
for  an  item  wrongly  prescribed  or  dispensed? 

3.  How  will  the  pharmacist  overcome  the 
situation  where  a  product  is  prescribed  for 
severe  pain  but  is  disallowed  for  mild  to 
moderate  pain.  Will  the  physician  be  required 
to  endorse  the  prescription  with  the  diagnosed 
medical  condition  or  will  manufacturers  be 
obliged  to  define  usage  more  definitively 
within  their  product  licence? 

4.  How  soon  will  the  Department  be  able  to 
publish  the  definitive  list  after  January  31, 
1985,  so  that  both  professions  can  adjust  their 
practices  with  the  minimum  of  confusion  and 
the  maximum  of  co-operation? 

5.  Will  the  Government  be  conducting  a  PR  and 
advertising  campaign  to  minimise  the  concern 
that  some  members  of  the  public  will 
inevitably  have  as  a  result  of  an  apparent  and 
sudden  change  in  their  medication? 

7.  Will  the  PPA  be  allowed  flexibility  in  pricing 
during  the  changeover  period,  for  instance  a 
"honeymoon  period"? 

8.  There  are  several  notable  omissions  from  the 
list.  PSNC  would  like  additions  made, 
particularly  drugs  which  are  in  the  WHO  list 
and  also  additions  to  both  the  analgesic  list  (eg 
codeine  phosphate  15mg),  the  antitussives  (eg 
an  expectorant  mixture  and  a  diabetic  cough 
mixture)  and  also  laxatives. 

9.  Will  an  NHS  doctor  be  able  to  charge  patients 
for  prescribing  the  disallowed  items  on  a 
private  prescription? 

10.  Will  the  Government  legislate  to  prevent 
doctors  selling  from  their  surgeries  disallowed 
remedies  for  minor  ailments  and  banned 
benzodiazepines? 

11.  If  a  doctor  continues  to  prescribe  a  banned 
benzodiazepine  will  the  pharmacist  be 
allowed  to  substitute  the  generic  equivalent  or, 
alternatively,  supply  a  brand  and  charge  the 
patient  the  difference  in  drug  costs? 

12.  Does  the  Department  propose  issuing  a  leaflet 
which  the  pharmacist  can  complete 
explaining  to  the  patient  why  his  previous 
therapy  is  not  now  available  on  the  NHS? 

13.  Will  there  be  any  means  of  relief  for  genuinely 
disadvantaged  patients  who  are  currently 
exempt  from  charges? 

14.  The  Committee  wishes  to  be  as  co-operative  as 
possible  in  the  reduction  of  drug  costs  but 
naturally  is  concerned  that  there  should  be  no 
detriment  contractors'  remuneration. 


to  pack  it  in 


With  an  ever  increasing  demand  for  our  nat- 
ural products,  healthy  profits  are  assured  for  all. 

Vale  of  Health  products  are  packed  full  of 
only  the  finest  plant  ingredients  gently  blended 
together  for  the  best  there  is  in  total  skin  and 
hair  care. 

Our  nationwide  consumer  campaign  is 
going  to  reach  more  people  who  haven't  tried 
Vale  of  Health  yet  and  remind  those  who  al- 
ready have  that  we've  packed  in  the  goodness. 

Now  you  can  pack  in  the  profits. 


No  animal  experiments  have  been 
carried  out  in  the  manufacture 
of  our  natural  products 
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^  TOPICAL  REFLECTIONS^ 

By  Xrayser 


larmacist  on 
large  with  GP 


and  pharmacist  were 
committed  for  trial  on  December  18 
on  charges  ©f  conspiring  to  obtain 
health  authority  cash  by  deception. 

Dr  Peter  Gerald  Mann,  a  GP  of  Park 
Road,  Manchester,  and  Mr  Sidney 
Graham  Gold,  of  Park  Road,  Prestwich, 
near  Manchester,  appeared  before 
magistrates  at  Bolton.  They  are  charged 
with  conspiring  to  obtain  by  deception  the 
sum  of  £1,148.57  from  the  DHSS  between 
October  1,  1982  and  September  3,  1983, 
by  purporting  that  certain  prescriptions 
forwarded  to  the  DHSS  for  which 
payments  were  claimed  were  good  and 
valid,  and  represented  medicines  and 
drugs  actually  prescribed  to  patients  when 
they  knew  them  to  be  false. 

Magistrates  committed  both  men  to 
attend  trial  at  Bolton  Crown  Court  on  a 
date  to  be  arranged,  and  unconditional 
bail  was  extended  to  that  appearance. 
Reporting  restrictions  were  not  lifted. 


fees  up 

Regulations  have  increased  the  fees 
for  retail  pharmacy  premises. 

The  fees  for  registration  of  premises 
have  increased  from  £72  to  £75  (from  £37 
to  £38.50  in  Northern  Ireland)  and  annual 
retention  fees  from  £43  to  £45  (from  £31.50 
to  £33  in  NI).  The  penalty  for  failure  to  pay 
retention  fees  has  risen  from  £46  to  £50 
(£33  to  £36  in  NI). 

The  Medicines  (Pharmacies) 
(Applications  for  Registration  and  Fees) 
Amendment  Regulations  1984  (SI  1984  No 
1886,  HMSO  £0.35)  came  into  effect  on 
January  1. 


umbers  up 
1,094 


The  number  of  pharmacies  on  the 
Pharmaceutical  Society's  list  of 
registered  premises  rose  by  15 1© 
1 1 ,094  in  November.  This  takes  net 
openings  for  the  first  1 1  months  of 
the  year  to  137.  surpassing  the  126 
lor  the  whole  ©f  1983. 

England  (excluding  London)  gained 
eight  with  23  additions  and  15  deletions. 
Scotland  saw  an  increase  of  six  with  seven 
additions  and  one  deletion  with  no  change 
in  Wales.  London  had  seven  additions  with 
1  six  deletions. 


Why  doctors 
dispense  

I  wrote  too  much  in  my  last  column  to  leave 
room  for  comment  on  the  letter  from  K. 
Sims,  press  officer  Dorset  LPC, 
(December  8,  pl047),  but  feel  his  deadpan 
expose  of  some  aspects  of  doctor 
dispensing  too  important  to  pass  unnoted. 

When  I  suggested  recently  that  if  the 
numbers  of  prescriptions  written  by 
dispensing  doctors  were  more  than  10  per 
cent  above  those  written  by  non- 
dispensing  GPs  then  comment  should  be 
made,  few  would  have  bargained  on  so 
dramatic  a  difference  being 
demonstrated.  Nor  could  we  have 
expected  to  see  exposed  the  phenomenal 
profits  obtained  from  a  hard-pressed 
exchequer.. 

To  find  Dorset  dispensing  doctors 
writing  12  scripts  per  patient  per  year,  as 
opposed  to  the  eight  written  by  their  non- 
dispensing  colleagues  is  indeed  startling, 
particularly  when  it  is  my  understanding 
that  the  national  average  number  of 
prescriptions  per  patient  is  only  six.  The 
most  ar  dent  apologist  would  be  hard  put  to 
find  any  explanation  other  than  the 
conclusion  drawn  so  simply,  so  inevitably 
from  the  figures.  Doctor  dispensing  must 
expand  with  such  profitable  incentives, 
untouched  by  departmental  hand! 

Is  it  too  much  to  expect  our  various 
official  bodies  to  push  this  letter  towards 
those  who  should  feel  the  kind  of  anger 
appropriate  to  the  disclosure,  so 
graphically  presented,  of  double  payment 
which  has  been  ignored  and  buried  for 
years  despite  its  effect  on  the  amicable 
balance  between  the  two  professions?  Of 
course  doctors  will  write  more  scripts  than 
usual  when  the  dispensing  fee  is  pure 
profit,  and  in  the  order  of  60p  a  time.  Who 
wouldn't  when  any  dispensing  income 
comes  on  top  of  a  salary  about  £23,000. 

GP  OTC  sales 
may  be  limiting? 

Another  recent  letter,  this  time  in  the  PJ, 
from  our  old  friend  Noel  Baumber,  drew 
chilling  attention  to  the  moves  afoot  to 
enable  doctors,  apparently  non- 
dispensing  as  well  as  dispensing,  to  sell  the 
medicines  they  won't  be  able  to  prescribe 
or  dispense  on  the  NHS  in  future. 

I've  been  giving  a  deal  of  thought  to 
this,  but  find  the  logic  of  it  leads  in 
directions  other  than  those  of  alarm  and 
despondency.  In  the  first  place,  let  us 
remember  the  basis  of  GP  remuneration  is 


on  a  patient  list  and,  apart  from  the  fees 
recognising  patient  age,  is  not  based  on 
work  done.  I  cannot  see  why  any  non- 
dispensing  GP  should  be  encouraged  to 
set  up  a  shop  to  sell  medicines,  which 
would  provide  him  with  an  entirely  new 
source  of  additional  income,  with  that 
extra  income  being  filched,  diverted,  or 
lifted  directly  from  his  nearby  community 
pharmacy.  I  don't  think  my  local  blokes 
would  want  to  get  involved  in  an  action 
guaranteed  to  cause  deep  offence  between 
us. 

But  to  my  way  of  thinking,  it  will  be  our 
dispensing  doctors  who  will  find 
themselves  hoist  on  a  most  amusing 
petard.  If  they  decide  to  start  selling 
medicines  over  the  counter,  they  will  have 
to  set  up  shop  and  charge  VAT.  If  they 
don't  do  that,  they  will  have  to  write  private 
prescriptions,  presumably  for  nothing, 
since  if  they  charge,  then  the  NHS 
consultation  will  immediately  become 
part-private,  with  fees  being  collected. 
Since  the  retail  prices  of  medicines  can  be 
readily  compared  by  asking  in 
pharmacies,  I  foresee  a  certain  number  of 
distressing  questions  being  asked, 
particularly  in  those  areas  where  the 
surgeries  are  close  by  a  pharmacy. . . 
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Diagnosis:  not 
our  problem 

Now  we  have  had  some  time  to  think  about 
this  limited  list  business,  a  nice  point 
arises.  The  list  pivots  on  the  nature  of  the 
diagnosis,  which  although  we  are  all  jolly 
clever  and  well  qualified,  is  not  our 
prerogative.  When  faced  with  a 
prescription,  our  contract  demands  we 
supply  promptly  what  has  been  ordered  by 
the  GP. 

If  it  is  suggested  we  should  be  made 
responsible  for  the  products  ordered  by  a 
GP  (when  it  would  be  unethical  for  us  to 
either  guess,  or  attempt  to  find  out  by 
asking  the  receptionist  for  the  diagnosis), 
then  our  negotiators  must  refuse,  point 
blank  to  be  involved.  If  we  were  to  accept 
such  a  proposition,  then  we  would  be 
reverting  to  exactly  the  same  position 
which  applied  when  we  were  held 
responsible  for  the  truth  or  otherwise  of 
patient's  declarations  on  the  reverse  of  EC 
10  s.  This  was  intolerable,  and  rightly 
corrected  when  fees  were  reintroduced 
last  time. 

We  should  indicate  we  would  be 
willing  to  contest  such  an  imposition  in  the 
courts  if  necessary.  The  limited  list,  though 
of  interest  to  us  because  of  stocks  held,  is 
not  our  problem.  It  is  between  the  GPs  and 
the  DHSS. 
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For  blocked 


congested 
shops  and 
bunged-up 

■  ■■■ 

Mu-Cron.  j 1  regularly  on  national  TV 

To  betaken  in  large  quanti-  VMi  IBKSPflP  throughout  the  winter, 

ties  to  relieve  the  effects  of  nationally  before  and  after  meals.  If  sales  persist 

televised  spots  and  of  hyperpublicity  consult  your  distributor, 
causing  abnormal  sales.  Ciba  Consumer  Pharmaceuticals, 

Dosage:  £1,250,000.  To  betaken  in  WimblehurstRd,  Horsham,  West  Sussex. 


MU-CRON  IS  A  REGISTERED  TRADEMARK 


COUNTERPOINTS 


OTC  Sominex  as  sleep  aid 


The  first  OTC  product  specifically 
indicated  for  the  relief  of  temporary 
sleeplessness  has  been  launched  by 
Beecham  Proprietaries.  Sominex 
establishes  a  new  category  of  Pharmacy 
medicines,  the  company  says. 

Each  tablet  contains  20mg 
promethazine  hydrochloride,  a  compound 
well  established  as  an  antihistamine  but 
whose  appropriateness  as  a  sleep  aid  has 
not  previously  been  defined.  Temporary 
sleeplessness  is  a  widespread  problem,  say 
Beecham.  Some  two  million  adults  are 
susceptible  to  it,  they  say. 

Laboratory  trials  on  promethazine  as  a 
sleep  aid  were  carried  out  at  Edinburgh 
University  by  Professor  Ian  Oswald  (see 
p36).  Results  showed  the  subjects  gained 
on  average  one  hour's  extra  sleep  per  night 
and  had  less  broken  sleep.  Promethazine 
was  found  not  to  disrupt  the  REM  phase  of 
sleep  and  morning  alertness  was  not 
impaired. 

Sominex  (blister  pack  of  eight  tablets; 
trade  £0.81,  rsp  £1.39)  is  positioned  for 
occasional  use  and  not  for  chronic 
insomnia,  says  Roger  Joiner,  marketing 
manager.  Beecham  have  not  been 
permitted  by  the  Department  of  Health  to 
advertise  the  product  direct  to  the 
consumer,  and  it  will  be  promoted  only  to 
pharmacists  and  GPs.  Pharmacists  will  be 
mailed  a  complete  information  package  on 
sleep  and  a  counterprescribing  guide. 

The  retail  price  of  £1.39  is  lower  than 
the  cost  of  a  prescription  but  high  enough 
to  discourage  people  from  continuous  use, 
Mr  Joiner  suggests.  Similarly  Beecham  do 
not  expect  people  to  take  Sominex  for 
more  than  a  week. 

Under  the  Medicines  Act  labelling  and 
advertising  regulations  it  is  prohibited  to 


advertise  a  product  to  the  public  for 
treatment  of  insomnia.  Sominex  does  not 
carry  any  indication  on-pack,  although 
dosage  instructions  indicate  the  product  is 
to  be  taken  at  bedtime. 

Beecham  have  recently  added  a  pain 
relief  variant  to  Sominex  2,  their  US  "sleep 
aid"  product  equivalent  (the  active 
ingredient  there  is  diphenhydramine). 
Presentation  White  flat  bevelled-edge 
tablets  scored  on  one  face  and  engraved 
with  an  "S"  on  the  reverse,  containing 
promethazine  hydrochloride  20mg 
Indications  Night  time  sleep  aid  for 
correction  of  temporary  disturbances  of 
sleep  pattern  where  there  is  difficulty  in 
going  to  sleep  or  staying  asleep 
Dosage  One  tablet  at  bedtime.  May  be 
taken  up  to  one  hour  after  going  to  bed 
when  sleep  is  difficult  to  achieve.  Children 
under  16:  at  doctor's  discretion 
Precautions  Sedative  for  bedtime  use 
only.  Patients  should  not  drive  or  operate 
machinery.  Alcohol  should  be  avoided. 
May  enhance  the  effect  of  any  sedative, 
hypnotic  or  other  central  depressant  drug 
given  concurrently.  No  known 
contraindication  for  use  in  pregnancy,  but 
should  not  be  used  in  early  pregnancy 
unless  considered  essential 
Side  effects  A  few  patients  may  be 
particularly  sensitive  —  early  morning 
drowsiness  may  be  experienced.  Dry 
mouth,  constipation,  blurred  vision  and 
difficulty  in  lachrymation  may  be  seen 
Overdosage  Recognised  by  ataxia, 
convulsions  and  coma.  Unlikely  to  be  fatal 
in  adults.  Treatment  is  symptomatic, 
gastric  lavage  is  recommended. 
Beecham  Proprietaries  Medicines, 
Beecham  House,  Great  West  Road, 
Brentford,  Middlesex  TW8  9BD. 


O2  disposables 
from  Interlabs 

A  range  of  respiratory  disposables, 
marketed  by  Intersurgical  Ltd,  is  being 
made  available  to  chemists  through 
International  Laboratories. 

The  Intersurgical  variable  oxygen 
mask  (trade  £0.79,  rsp  £1.36)  and  the  28 
per  cent  fixed  concentration  mask  (trade 
£0.98,  rsp  £1.69)  are  already  available  on 
the  Drug  Tariff,  having  replaced  the  old 
BOC  Edinburgh  mask  and  the  Blease  Mix- 
o-mask  respectively. 

As  from  early  this  year  Intersurgical 
masks  will  be  supplied  as  original 
equipment  with  all  oxygen  cylinders 
provided  by  BOC,  Oxylitre  and  AAV,  say 
International  Laboratories. 

Apart  from  the  oxygen  masks 
International  Laboratories  will  be  offering 
a  2m  nasal  cannula  (trade  £0.69'/2,  rsp 
£1.20)  for  long  term  use,  allowing  the 
patient  to  talk,  eat  and  drink  while 
receiving  oxygen,  and  2m  lengths  of 
oxygen  tube  (trade  £0.35,  rsp  £0.60) 
complements  the  oxygen  accessories. 

To  complement  the  oxygen  accessories 
the  Cirrus  nebuliser  (£0.69  trade,  rsp 
£1.19),  a  small,  lightweight  drug  nebuliser 
for  inhalation  therapy.  This  type  of  therapy 
is  regularly  used  in  hospitals  to  deliver 
liquid  bronchodilators,  and  antibiotics  for 
patients  with  cystic  fibrosis. 

Accessories  to  the  nebuliser,  all 
available  separately  and  fully 
interchangeable,  include  a  paediatric 
mask  (trade  £0.68,  rsp  £1.17),  adult  mask 
(trade  £0.62,  rsp  £1.07)  and  mouthpiece 
(trade  £0.60,  rsp  £1.04).  Also  available  is 
the  Novair  compressor  (£108  trade,  £135 
rsp).  All  items  are  VAT  exempt  if  bought 
with  a  GP's  letter  of  authorisation. 

The  introduction  of  this  range  through 
chemists  will  provide  a  reliable  source  of 
respiratory  disposables  that  up  to  now 
have  been  difficult  to  obtain,  and  should 
alleviate  the  problem  of  infection  and 
faulty  equipment  caused  by  inadequate 
renewal  of  accessories,  say  International 
Laboratories  Ltd,  Wilson  Road,  Alton, 
Hants  GU342TJ. 


Durex  on  STDs 

"Sex  and  Your  Health"  is  a  new 
information  leaflet  fom  Durex.  It  looks  at 
how  to  avoid  sexually-transmitted 
diseases,  and  what  to  do  if  infection  is 
suspected.  The  leaflet  has  been  designed 
to  fit  counter  stands,  and  will  also  be 
available  through  specialist  clinics.  LRC 
Products  Ltd,  North  Circular  Road,  E4. 
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Announcing 

10  ways 

to  sell  even 
more 

Harmony. 


IGGEST  BRANDS  4  BIGGEST  SALES  4  BIGGEST  PROFITS  4 


Lady  Jayne  means  the 
very  latest  in  hair  fashion 
styles.  New,  exciting 
products  launched 
regularly.  All  packaged  in 

eye-catching  pastel 
colours,  that  harmonise 
perfectly,  to  create  in-store 
excitement. 


A  selection  from  the  vast, 
ever-changing  range  of 
Lady  Jayne  Hair  Fashion 
Accessories.  The  signature 
on  the  Brand  Leader  is 


COUNTERPOINTS' 


Laughton  &  Sons  Limited, 
Warstock  Road,  Birmingham 
021-474  5201 


Lilia  White  well 
suited 

Lilia-White  are  launching  a  leisure  suit 
offer  this  month  as  part  of  the  1985  Lil-lets 
promotional  campaign. 

The  English-made  suit  available  in 
three  sizes  and  in  two  colour 
combinations,  will  have  an  all-inclusive 
price  of  £12.95  —  "a  real  saving  to  the 
consumer  against  normal  retail  prices," 
say  Lilia-White.  The  offer  will  be  featured 
on-pack  across  all  absorbencies  in  the  Lit- 
lets  20s  range  and  on  packs  of  regular, 
super  and  super  plus  40s,  which  will  also 
carry  a  bonus  of  four  free  tampons.  Lilia- 
White  Ltd,  Alum  Rock  Road, 
Birmingham,  B83DZ. 


Ralph  Edwards,  MPS,  of  South  Parade, 
Speke,  is  one  of  the  four  area  winners  of 
the  Confirm  Winter  sunshine  contest. 
Presenting  him  with  tickets  for  the  Algarve 
and  £100  spending  money  is  Jim  Lemin, 
Chefaro  sales  executive.  The  other  area 
winners  are:  Yvonne  Lister,  MPS,  Len 
Smith's  Chemist,  Leicester;  Colin  Jones, 
MPS,  43  Gyrnosfa,  Grunos,  Swansea; 
Hasmukh  Pattani,  MPS,  Fontain  Chemist, 
Luton. 


Clairol  on  foot 

Clairol  Appliances  have  announced 
details  of  the  second  part  of  the  Winter 
television  campaign  for  their  foot  spa. 

Starting  on  January  11,  it  will  run  for 
three  weeks  in  all  regions  except  London. 
It  will  feature  November's  commercial 
which  pushed  sales  to  an  all  time  high, 
Clairol  say.  POS  material  —  product 
crowners,  tent  cards  and  consumer  leaflets 
—  will  support  the  campaign  and  are 
available  from  Clairol  representatives. 
Clairol  Appliances,  The  Avenue,  Egham, 
Surrey. 


Free  gift  with 
Musk  relaunch 


Alyssa  Ashley  Musk  range  has  been  re- 
packaged to  feature  a  black,  white  and 
gold  livery,  with  the  female/male  symbol 
intertwined. 

To  celebrate  the  re-launch,  the 
company  are  offering  the  consumer  a  free 
gift  of  bubbling  bath  and  shower  gel 
(175ml)  with  any  purchase  of  musk  spray 
or  oil.  Alyssa  Ashley  division  of 
Houbigant  Ltd,  Balcombe  Road,  Horley, 
Surrey  RH67HF. 


Magnedots  for 
muscle  pain 

Sedgeland  are  introducing  their 
Magnekon  range  of  magnetic  products  for 
the  relief  of  muscular  pain  and  stiffness. 

Magnedots  incorporate  a  magnetic 
force  in  a  3/4-inch  diameter  sticking  plaster 
(10,  £4.95)  for  application  to  a  painful 
area.  Also  available  are  happy  waist 
elasticated  magnetic  waist  belt  (£22.95) 
and  happy  knee  elasticated  magnetic  knee 
and  elbow  supporter  (£9.50). 

The  range  is  completed  with  two 
copper  bracelets  —  hand  polished  (£3.60) 
and  24-carat  gold  plated  (£14.50). 
Sedgeland  Ltd,  IBC  Ventura  House,  29 
Glasshouse  Street,  London  W1RSRL. 


Guest's  in  NI 

Thos.  Guest's  Sure-shield  range  is  now 
distributed  in  Northern  Ireland  by  W.K. 
Moody,  Agency  Distributors,  Barclays 
Pharmaceuticals,  Ethichem  House,  Shore 
Road,  Newtownabbey,  co  Antrim. 
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New  Harmon} 
Colour  Foam. 


Harmony  continues  to  lead  the  colourants 
market. 

And  now  10  of  the  most  popular  shades  are 
available  as  a  foam  as  well  as  a  cream. 

New  Colour  Foam  is  quicker  and  easier  to  use. 
With  over  £1.5  million  of  support  for  Harmony 
in  1985,  it  will  be  more  popular  than  ever  before. 

Don't  miss  out  on  the  opportunity  to  sell 
more  Harmony  to  even  more  consumers. 

Stock  Harmony  Colour  Foam  now. 


mm 
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the  one  company 
you  can  depend  on 
is  WinPharm 


Franolyn 
Sed 


effective  medicines.  Sold  under  pharmacy  control. 

Backed  by  medical  and  scientific  information  services. 

With  trade  margins 


110  ml  e 


ione. 


m 


Support  for  pharmacy,  pharmacists  professional  activities  and 
leisure  interests.  Assistance  with  further  education. 
Promotion  of  the  pharmacists  professional  role 
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Clear 

CREAM  WASH 
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LOTION 


In  a  changing  world,  the  WinPharm  range  of  pharmacy-onl^ 
continue  to  offer  you  the  professional  and  financial  rewards 
effective  counter  recommendation. 


Working  with  pharmacy  for  a  healthier  future 

Sterling-Wmthrop  House,  Onslow  Street.  Guildford.  Surrey  GUI  4YS  !  Telephone  0483  505515 

ALL  PRODUCT  NAMES  SHOWN  ABOVE  ARE  REGISTERED  TRADE  MARKS 


In  a 

changing 


For 
I  chesty 
coughs 


1  WinPharm 


...you  can 
depend  on 

Franolyn 


Franolyn  Expect  and 
Franolyn  Sed  have  never  been 
prescription  products.  Nor  have 

they  ever  been  available 
anywhere  but  in  the  pharmacy. 
The  twin  products  are  carefully 
formulated  for  the  specific 
purpose  of  pharmacy 
recommendation  for 
troublesome  coughs  —  a 
purpose  more  important  now 
than  ever. 
The  customers'  answer  to 
"What  kind  of  cough?"  leads 
naturally  either  to  Franolyn 
Expect  for  a  chesty  cough  or 
Franolyn  !  h  •«  S  for  one  which  is 

dry  and  irritating. 
In  a  changing  world,  Fi  >nul  /mi 
Expect  and  Franolyn  Sed  will 
continue  to  offer  you  the 
professional  and  financial 
rewards  of  effective  counter 
recommendation. 


For  dry 

irritating 

coughs 


'  WinPharm 


WinPharm  Working  with  pharmacy  for  a  healthier  future 

Each  5  ml  of  Franolyn  Expect,  contains:  Theophylline  BP  (Anhydrous)  60  mg,  Guaiphenesin  BPC  25  mg,  Ephedrine  BP  4  75  mg 
Each  5  ml  of  Franolyn  Sed.  contains:  Dextromethorphan  Hydrobromide  BP  10  mg.  "Franolyn"  is  a  registered  trade  mark 
Full  information  is  available  from  WinPharm,  Sterling-Winthrop  House,  Onslow  Street,  Guildford.  Surrey,  GU1  4YS  Telephone  (0483)  505515 


COUNTERPOINTS 


Loctite  offer  £30 
package  deal 

Loctite  are  offering  consumers  the  chance 
to  cut  the  cost  of  a  package  holiday  by  £30 
in  1985  and  1986  if  they  buy  two  tubes  of 
the  company's  glue  or  sealant. 

Starting  this  month,  15  Loctite 
products  will  carry  a  "Big  Break"  voucher 
with  a  redemption  value  of  £15.  Two 
vouchers  can  be  used  against  a  holiday  of 
not  less  than  14  days  for  two  people,  or  one 
voucher  for  one  person.  Alternatively  £15 
can  be  saved  on  a  holiday  of  not  less  than 
seven  days  for  two. 

Consumers  select  a  holiday  from  the 
brochures  of  one  of  17  leading  tour 
operators  listed  on  the  voucher,  complete 
the  normal  booking  form  and  send  it  (with 
deposit  and  voucher)  to  Loctite's  UK  travel 
agent. 

The  agent  is  both  ABTA  and  IATA 
bonded,  and  all  the  tour  operators 
(including  such  names  as  Sovereign, 
Enterprise,  Horizon,  Blue  Sky, 
Thompsons,  Jetsave,  Thomas  Cook, 
Wings,  Olympic  and  others)  participating 
in  the  promotion  are  ABTA  bonded,  say 
Loctite.  The  Loctite  agent  will  process 
bookings  and  issue  travel  documents. 
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Vouchers  will  remain  valid  until 
October  31,  1986. 

Advertising  is  scheduled  for  the 
traditional  holiday  planning  period,  say 
Loctite,  with  a  £500,000  spend.  Television 
advertising  will  appear  in  nine  areas 
during  February  —  April  (Granada, 
Yorkshire,  Tyne  Tees,  Central,  Scotland, 
Thames,  London  Weekend,  TVS,  and 
TSW).  Twin  Big  Break  and  product 
advertisements  are  planned  for  the  Sun, 
Daily  Mirror,  Daily  Express,  Star,  News  of 
the  World  and  Sunday  People . 

New  header  boards  for  gondola  ends, 
and  dump  bins  for  point  of  purchase 
display,  are  now  available.  Each  24  pack 
of  Super  Glue-3  will  be  delivered  with  in 
store  stickers  giving  full  details  of  the 
promotion.  Loctite  UK,  Division  of  Loctite 
Holdings  Ltd,  Watchmead,  Welwyn 
Garden  City,  Herts  AL71JB. 


Ever  Ready  add 
to  torch  range 

Every  Ready  are  expanding  their  lamps 
and  torches  range. 

The  new  Microlight  (£1.25)  is  blister- 
packed  with  an  R6S  Silver  Seal  battery 
and  is  said  to  be  the  smallest  torch  on  the 
market.  Ever  Ready  have  also  blister- 
packed  their  Minilight  (£1.75)  which 
comes  complete  with  two  R6S  batteries. 
Both  torches  are  available  in  gift 
dispensers  containing  ten  packs,  suitable 
for  counter  or  shelf. 

Powerlight  is  a  rechargeable  hand- 
lamp,  based  on  the  5900  model.  Coming 
in  black,  it  has  a  built-in  handle  and  a  wide 
flat  base  for  added  stability.  The  retail 
price  (£19.99)  includes  a  charger  for  the 
nickel  cadmium  batteries  which  works 
from  any  13  amp  socket.  The  batteries  take 
16  hours  to  charge  and  give  four  hours  of 
continuous  power;  as  they  are  recharge- 
able at  least  500  times,  they  are  extremely 
economical  to  run,  say  Ever  Ready. 

For  the  cyclist,  Ever  Ready  have 
introduced  the  rechargeable  Clubman 
set,  comprising  a  front  and  rear  lamp  in 
black.  A  twin  output  charger  enables  both 
the  Clubman  battery  packs  to  be  charged 
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together  or  individually,  on  or  off  the  bike, 
from  a  single  mains  socket.  The  packs  are 
said  to  give  four  hours  of  continuous  light 
output  and  can  be  recharged  between  500 
and  1,000  times.  Ever  Ready  Ltd,  Berec 
House,  1255,  High  Road.  Whetstone, 
London  N20  0EJ. 


Ten  years  of 
Vantage 

Vestnc  are  celebrating  ten  years  of 
Vantage  business  with  a  series  of  special 
promotions. 

There  are  New  Year  offers  on  Alberto 
V05  twin  pack,  Carefree  Panty  Shields, 
Fastida,  Free  Style  mousse,  Ever  Ready 
Gold  Seal  batteries,  Kotex  No  1  and  No  2 
Libra,  Lil-Lets,  Mentadent  P,  Mum,  Nice 
vn'  Easy  colourant,  Oral-B  twin  packs, 
Revlon  conditioner  and  shampoo,  Right 
Guard  Double  Protection,  Snugglers, 
Sunsilk  hairsprays  and  Ultra  Dry  for  men. 

Vantage  members'  own  shop  brand 
promotion  includes  Styling  mousse  — 
super  saver  pack,  hand  and  body  lotion, 
One  Way  nappy  liners,  disposable  nappy 
pads  and  nappy  clens.  Vestric  Ltd,  West 
Lane,  Runcorn,  Cheshire  WA72PE. 


Sun  selling 

Uvistat  have  announced  new  themes  for 
their  1S85  advertising  campaign  which  is 
running  until  the  end  of  the  Summer. 

The  Uvistat  logo  of  an  orange  circle  on 
a  black  background  will  be  depicted  on 
products  associated  with  the  sun  —  beach 
towels,  surf  boards  and  sun  beds. 

Full  colour  page  advertisements  will 
appear  in  women's  interest  magazines,  as 
well  as  in  1.6m  holiday  giveaway  guides. 
Uvistat  will  also  feature  in  the  "Ask  your 
pharmacist"  counter-poster.  W B 
Pharmaceuticals  Ltd,  PO  Box  23, 
Bracknell,  Berks  RG12 4YS. 


Breast  pump 
from  Griptight 

A  Freflo  breast  pump  is  being  introduced 
to  the  Nursery  range  by  Lewis  Woolf 
Griptight. 

The  pump  (rsp  £7.95)  comes  complete 
with  two  125ml  polycarbonate  feeding 
bottles,  two  shaped  teats,  teat  covers,  caps 
and  discs.  The  size  of  the  breast  cup  can 
be  altered  by  means  of  an  adaptor.  The  set 
comes  with  a  full  instruction  leaflet. 

The  unit  has  been  designed  in 
conjunction  with  leading  midwives,  say 
Griptight.  The  angled  cup  allows  milk  to 
be  expressed  easily  from  a  sitting  position, 
and  the  simple  construction  allows 
thorough  cleansing  and  sterilising,  they 
say. 

The  breast  pump,  packaged  in  the 


distinctive  company  style,  will  be 
supported  by  consumer  advertising, 
although  plans  have  yet  to  be  finalised. 
Griptight  have  also  produced  an 
information  leaflet  on  the  breast  pump 
which  is  available  to  health  professionals. 
Lewis  Woolf  Griptight,  144  Oakfield 
Road,  Selly  Oak,  Birmingham  29. 
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Rowland  Cole,  Deputy  Chairman 
L  Rowland  &  Co.  Ltd,  Wrexham 
(0978)  351581 


Your  local 
Numark  wholesaler 


Service  as  personal 
as  you  give 
you?  customers. 


Mac  Mcleod,  Depot  Manager,  Macarthys 
Ltd,  Cheltenham  (0242)  525421 


John  Ranson,  Depot  Manager,  Maca 
Ltd,  Bristol  (0272)659531 


I 


Roger  Freeman,  Numark  Manager, 
Herbert  Ferryman  Ltd,  Portsmouth, 
Reading,  Southampton  (0703)  78801 1 
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Numark  is  a  national  network  of 
1 5  wholesalers  with  24  depots 
providing  a  comprehensive  ethical 
and  OTC  service  with  that  same 
personal  touch  that  you  give  to  your 
own  customers. 


A  full  range  of  services  is  available 
through  your  local  Numark  Whole- 
saler. Services  which  will  help  make 
your  business  more  profitable. 

Low  cost  distribution. 

Monthly  promotions. 


Continuous  national  advertising 
support. 

High  impact  merchandising  material 


Joe  Barrett,  Depot  Manager,  Macarthys 
Ltd,  Dagenham  01-592  6641 


Hamish  MacDonald,  Depot  Manager, 
Macarthys  Ltd,  Wembley  01-997  7751 
 >   Mi  I*   !  


Brian  Ingram,  Depot  Manager,  Macarthysj;': 
Ltd,  Norwich  (0603)  49251 


Top  quality  own  brand  range. 
Management  and  marketing 
advice. 

Site  assessment  and  shop  planning. 
Finance  for  business  development. 


For  further  information  contact 
your  local  Numark  Wholesaler  or 
Numark  Central  Office,  51  Boreham 
Rd.,  Warminster,  Wilts  BA12  9JU. 
Tel:  0985  215555. 
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Taking  Jovan's  medicine  on 
a  dirty  weekend 


From  this  week  the  Jovan  range  will  be 
sold  exclusively  by  the  50  representatives 
of  the  Beecham  Proprietaries  —  Medicines 
salesforce  in  an  attempt  to  further  expand 
the  company's  penetration  of  the  medium- 
price  fragrance  market. 

To  launch  the  new  initiative  Beecham 
have  put  together  what  they  describe  as 
the  largest  promotional  package  ever 
available  from  a  fragrance  house  at  this 
time  of  year  —  a  series  of  either  money  off, 
extra-fill  or  banded  free  packs  across  the 
range,  plus  an  on-pack  offer  on  Sex 
Appeal  and  Musk  Oil  for  a  free  "Dirty 
Weekend"  guide  book. 

The  medicine's  sales  force  will  present 
the  lovan  range  every  eight  weeks  to 
around  5,260  independent  chemists  as 
well  as  to  200-300  drug  stores,  Boots 
fragrance  stores  and  department  stores. 
Each  salesman  will  cover  all  such  shops  in 
his  area  offering  mixed  minimum  order 
"drops"  from  the  full  medicines  and  Jovan 
range  of  either  12  cases  or  £65. 

The  move  follows  an  experiment  last 
year  when  medicines  salesmen  sold  in  set 
Jovan  parcels  in  the  Spring  and  for 
Christmas  alongside  the  ten-strong  Jovan 
salesforce,  who  continued  to  supply  the 
2,000  existing  Jovan  accounts.  Distribution 
of  the  range  was  increased  by  32  per  cent, 
the  company  says,  with  between  2,000  and 
3,000  parcels  sold  in  on  each  drive. 
Beecham  Proprietaries-Medicines'  new 
general  manager  for  sales  and  marketing, 
Peter  Glynn-Jones,  (see  p44)  says  the 
potential  for  Jovan  is  enormous.  "No  other 
chemist  sales  force  in  the  country  can  offer 
this  number  of  new  'doors'  overnight. 

"We  can  now  offer  the  independent 
chemist  the  best  range  of  medium-priced 
fragrance  in  the  country."  Beecham  are  to 


take  over  BAC,  see  p39). 

Additionally,  back-up  stock  will  be 
available  from  selected  wholesalers.  The 
Jovan  salesforce  has  been  absorbed  into 
the  company. 

Special  display  units  offer  Jovan  Sex 
Appeal  and  Musk  Oil  57ml  cologne  and 
120ml  aftershave  at  £5.99  and  have  pack 
crowners  explaining  the  "Dirty  Weekend" 
offer  to  consumers.  Each  purchase  will 
entitle  the  consumer  to  send  for  the  book 
which  is  normally  sold  for  £5.95. 

Jovan  say  the  book  is  ideal  for  lovers 
(and  laughers)  from  all  walks  of  life.  It 
assesses  some  61  hotels  in  Britain  and 
abroad  for  romance  potential. 

Promotions  from  January  to  March 
include:  Pagan  —  50p  off  lOOg  talc  and 
trial  size  perfume  and  £1  off  50ml  cologne 
spray.  Perfume  (7ml)  has  a  lOOg  soap  free 
with  every  pack. 

Pagan  man  —  three  different  banded 
packs  offer  a  free  talc,  shave  foam  or  soap 
with  100ml  aftershave.  Anti-perspirant 
deodorant  has  25  per  cent  extra. 

Eau  Fresh  duo  pack  of  lOOg  talc  and 
25ml  cologne  for  £3.99  plus  25ml  cologne 
spray,  at  £1.99. 

Musk  Oil  —  50p  off  talcs.  A  free  talc  is 
banded  to  a  25ml  cologne  for  women  and 
to  a  50ml  aftershave.  Men's  anti-perspirant 
deodorant  has  a  25  per  cent  extra  fill. 

Sex  appeal  —  banded  packs  of  free 
talc  with  50ml  aftershave  and  with  25ml 
cologne  spray  for  women. 

Andron  —  a  free  talc  banded  to  25ml 
cologne  spray.  For  men  a  25ml  aftershave 
is  banded  to  a  free  talc  and  25ml 
aftershave  has  a  free  deodorant.  For  men 
and  women,  there  is  50p  off  talcs  (£1 .45). 
Jovan,  Beecham  House,  Great  West 
Road,  Brentford,  Middlesex  TW8  9BA. 
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Health  leaflets 
from  M&B  

May  &  Baker  have  launched  a  pack  of  ten 
home  healthcare  leaflets  which  will  be 
offered  to  the  public  through  womens' 
magazines,  local  papers,  the  specialist 
Press,  and  in  pharmacies. 

The  leaflets  cover  topics  such  as 
hygiene  and  safety  in  the  home;  how  to 
cope  in  an  emergency;  keeping  fit  and 
healthy;  how  to  treat  sunburn,  bites  and 
stings,  headaches  and  tummy  upsets; 
childrens'  medicines  and  eye  and  dental 
care. 

There  is  also  a  first  aid  checklist,  and 
information  on  where  to  seek  specialised 
help  on  medical  problems.  The  "Ask  Your 
Pharmacist"  theme  is  strongly  featured 
throughout,  say  M&B. 

Every  pharmacy  in  the  UK  is  being 
sent  a  copy  of  the  leaflet  pack.  Pharmacists 
who  wish  to  order  a  supply  for  distribution 
m-store  can  contact  M&B  direct. 

The  company  has  also  made  available 
a  Tixylix  children's  mobile  kit,  through 
womens'  magazines  and  columns  to 
support  television  advertising  for  the 
cough  mixture  which  commences  this 
month.  The  kit  comprises  a  sheet  of  eight 
animal  stickers,  based  on  characters 
featured  in  the  advertisement.  May  & 
Baker  Ltd,  Dagenham,  Essex  RM10  7XS . 


ICML  complete 

Independent  Chemists  Marketing  Ltd  have 
completed  the  re-launch  of  their  Nusoft 
Sanpro  range  with  the  repackaging  of 
regular  10s  and  20s. 

To  increase  consumer  confidence,  a 
further  two  adhesive  strips  have  been 
added  to  each  towel,  "ensuring  extra 
safety  and  comfort,"  says  the  company. 

New  packaging  features  a  young 
woman  against  a  background  of  varying 
pastel  shades  making  each  product  in  the 
range  easily  identifiable.  Super  10s  and 
20s  and  mini-pads  were  re-launched  in 
October  last  year.  Independent  Chemists 
Marketing  Ltd,  51  Boreham  Road, 
Warminster,  Wilts  BA129JU. 


Handy  Wisdom 

Wisdom  have  launched  a  handy  dental 
floss  pack  (£0.95). 

The  handy  pocket  pack  includes  a 
dispenser  and  refill,  each  containing  25m 
of  floss  and  is  available  in  plain  unwaxed, 
waxed  and  mint  flavoured  varieties.  Addis 
Ltd,  Brushworks,  Hertford. 
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CONTAC  400 
HELPS  FIGHT  TH 
COLD  WAR. 

This  winter,  we're  striking  another  blow  for 
freedom  from  runny  noses. 

Our  propaganda  message:  don't  let  a  cold 
ruin  your  day  take  Contac  400. 

There'll  be  Contac  commercials  on  every 
radio  station  in  the  country 

Playing  to  packed  noses  between  seven 
and  eight  thirty  am,  when  most  people  are  start- 
ing their  day 

We'll  also  be  running  our  'Snuffs 
out  Sniffles'  poster  again. 

So  prepare  to  meet  our  boom. 


FAST,  EFFECTIVE  RELIEF 
FOR  SEVERE  SORE  THROATS 


It  makes  other 

Dequacaine  is  a  new  remedy  for  ^^M"^flH^(  ;  |  I  |  j  1  j 
severe  sore  throats,  as  a  glance  at  the  ^Jf^I^^^JL      J9L    M  B 

ingredients  will  show  you.  O.T.C.  dose ofDequalinium Chloride, an 

In  fact,  there  is  no  stronger  brand  you    anti-microbial  agent  specifically  recom- 

can  sell  without  a  prescription.  mended  for  the  treatment  of  sore  throats. 

Each  lozenge  contains  the  maximum        And  a  full  10 mg  of  Benzocaine,alocal 


hroat  lozenges 


i  sweets. 


you  can  make  is  a  doctor. 

Which  is  one  reason  why  we'll 
anaesthetic  which  works  immediately.       be  informing  GPs  about  Dequacaine's 
This  formulation  is  unique,  complete    superior  formulation  with  heavyweight 
nd  effective.  advertising  and  sampling  throughout 

The  only  stronger  recommendation    the  winter.  Dequacailie. 


FARLEY  HEALTH  PRODUCTS  LTD  ,  A  GLAXO  GROUP  CO 


COUNTERPOINTS 


OTC  specs  ready  for 
predicted  sales  boom 


The  "golden  age  of  reading  glasses"  has 
arrived,  according  to  Magnivision,  who 
claim  to  be  worldwide  brand  leaders  in 
this  market. 

The  potential  for  sales  is  "staggering", 
says  UK  managing  director  John 
Cardrick.  As  the  baby  boom  generation 
reaches  middle  age,  there  will  be  an 
increasing  demand  for  over  the  counter 
reading  glasses.  From  about  age  40,  the 
eye  muscles  lose  elasticity  and  the  eyes 
become  unable  to  focus  on  small  print  or 
close  objects.  Usually  all  that  is  needed  is 
a  simple  pair  of  magnifying  lenses. 

Magnivision  are  introducing  their 
range  of  ready-to-wear  reading  glases  to 
the  UK.  Since  recent  legal  changes  have 
ended  the  opticians'  monopoly,  the 
company  feels  that  pharmacies  are 
obvious  outlets  for  these  aids  because  of 
their  association  with  health  care. 

There  are  six  styles  in  nine  different 
magnifications,  ranging  from  the  weakest 
at  1 .25  dioptres  to  the  strongest  at  4 
dioptres.  All  retail  at  £12.50.  The  lenses 
are  shatter-proof  and  silicon  coated  to 
resist  scratching.  They  have  been 
submitted  for  British  Standards  Institution 
approval  but  Mr  Cardrick  foresees  no 


problems  because,  being  made  in  Japan, 
they  have  already  been  approved  by  the 
exacting  Japan  Spectacle  and  Optical 
Inspection  Institute. 

A  range  of  display  stands  is  available, 
the  smallest  holding  36  pairs  plus 
magnifying  glasses  (£226  trade,  £450 
retail) .  The  stands  will  be  topped  up  on  a 
regular  basis  by  the  company's 
representatives.  Also  for  sale  are  hand 
held  magnifying  lenses  (£2-£8.50  retail) 
and  Magnicards,  which  are  credit-card 
sized  magnifiers  (£2). 

Legally,  customers  buying  reading 
glasses  must  present  the  pharmacist  with  a 
recent  prescription  from  a  registered 
optician  or  medical  practitioner.  Sight 
tests  are  still  free  under  the  NHS. 
Prescriptions  for  reading  glasses  merely 
state  the  magnification  required  so 
pharmacists  need  no  further  technical 
knowledge  or  equipment  to  fit  them. 

In  the  UK,  a  television  advertising 
campaign  is  planned  for  as  soon  as 
reasonable  distribution  is  achieved.  The 
company  intends  to  sell  only  through 
pharmacies,  opticians  and  department 
stores,  not  supermarkets.  Magnivision,  26 
Nottingham  Place,  London  W1M3FB. 


Ef  f  ico  in  New 
Year  OTC  push 

Effico  is  being  launched  into  the  OTC 
market  with  a  £75,000  women's  magazine 
and  national  newspaper  campaign  in 
February,  March  and  April. 

Pharmax  say  the  advertising,  which 
will  be  aimed  at  the  45  to  65  age  group, 
will  be  seen  by  41  million  readers  at  a  time 
of  peak  demand  for  tonic  products. 

From  January  1,  Effico  (300ml,  £1.53) 
is  being  sold  and  distributed  by  Chemist 
Brokers  Ltd,  3  Copsem  Lane,  Esher, 
Surrey  KT10  9EP. 

Gentle  touch 
from  Buf-Puf 

3M  Personal  Care  Products  have 
introduced  a  second  Buf-Puf  deep 
cleansing  facial  sponge. 

Buf-Puf  Gentle  (£1.65)  is  aimed  at 
women  with  dry  to  delicate  skin  and  comes 
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in  a  "strongly  branded  yet  elegant  and 
feminine  pack,"  say  3M.  Original  Buf-Puf 
has  been  re-packaged  in  the  same  style 
and  will  retail  at  £1.55. 

Advertising  in  the  women's  Press  will 
start  in  the  Spring.  Distributors:  Richards 
&  Appleby  Ltd,  Gerrard  Place,  East 
Gillibrands,  Skelmersdale ,  Lanes. 


Harmony  help 

Harmony  colour  foam  is  being  supported 
with  a  £1.5m  spend  in  1985.  Launched  last 
September,  colour  foam  comes  in  ten 
shades.  Elida  Gibbs  Ltd,  PO  Box  1DY, 
Portman  Square,  London  W1A  1DY. 


Warts  n  all 

A  wart  treatment  kit  (£1.79),  for  plantar 
warts,  is  now  from  Scholl.  Pharmacy  only, 
it  comprises  a  10ml  bottle  of  a  16.7  per 
cent  solution  of  salicyclic  acid  in  a 
collodion  base,  a  brush  and  six  pads  to 
prevent  cross-infection.  Scholl  (UK)  Ltd, 
182  St  John  Street,  London  EC1. 


Seton  warm-up 
Prosport  range 

Seton  have  added  three  products  to  the 
Prosport  range  —  a  spray  (125ml,  £1.55),  a 
cream  (40g,  £0.99)  and  a  warm-up  rub 
(lOOg,  £1.29)  — all  will  be  GSL. 

The  spray  (menthol,  camphor, 
ammonium  salicylate  and  salicylic  acid 
and  cream  (menthol,  camphor, 
methylsalicylate  and  capsicin)  are  for  the 
relief  of  muscular  and  rheumatic  pain, 
while  the  warm-up  rub  (capsicin,  menthol 
and  methylsalicylate)  is  used  as  a  pre- 
activity  muscular  massage  cream. 

Launch  prices  for  the  trade  are  (per 
dozen):  £10.79  for  the  spray,  £6.89  for  the 
cream  and  £8.78  for  the  warm-up. 

The  complete  Prosport  range  will  be 
given  its  first  television  push  in  April  and 
December.  Seton  Products  Ltd,  Tubiton 
House,  Medlock  Street ,  Oldham,  Lanes. 

Bigger  Metatone 

A  300ml  bottle  of  Metatone  (£1.85) 
replaces  the  250ml  size.  Outer  size  is 
unchanged,  say  Warner-Lambert  Health 
Care,  Southampton  Road,  Eastleigh, 
Hants  S055RY. 

ON  TV 
NEXT  WEEK 


Ln  London                    WW  Wales  &  West 

M  Midlands                  So  South 

Lc  Lanes                        NE  North  east 

Y  Yorkshire                  A  Anglia 

Sc  Scotland                  U  Ulster 

Bt  Breakfast  Television   C4  Channel  4 

We  Westward 
B  Border 
G  Grampian 
E  Eireann 
CI  Channel  Is 

Askit  powders: 

So,G 

Aspro  Clear: 

All  areas 

Bisodol: 

M,Y,So 

Comtrex: 

All  areas 

Duracell  batteries: 

All  areas 

Hills  Balsam: 

Lc,Y 

Hills  pastilles: 

Bt 

Numark  promotions: 

U 

Prof  lex: 

All  areas 

Rennie:  All 

except  U,C4 

Scholl  thermal  insoles: 

All  areas 

Strepsils: 

All  areas 

TCP  throat  pastilles: 

M,Lc,Y,Ne 
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COUNTERPOINTS 


Unichem  classic 
winners  under 
starter's  orders 

Unichem's  first  classic  winners  promotion 
starts  on  January  9,  with  £300,000  worth  of 
cash  prizes  to  be  won  throughout  1985. 

Products  are:  Born  Blonde  colourant 
and  lightener,  Day  Nurse  (160ml  and 
capsules),  Delrosa,  Durex,  Elastoplast, 
L'Oreal  Freestyle,  Libra,  Macleans 
toothpaste,  Night  Nurse,  Otrivine,  Proflex, 
Rennies,  Tampax  and  Vaseline  Intensive 
Care. 

Members'  offers  will  also  be  available 
from  January  9-January  31 .  Products  are: 
Alberto  VOS  shampoo  (plus  20  per  cent 
extra)  and  conditioner  (plus  25  per  cent 
extra),  Codis,  Coldrex,  Colgate  dental 
cream,  Cuticura  soap,  Cymalon,  Discover 
2,  Doan's  backache  pills,  Efferdent  tablets, 
Eucryl  toothpowder,  Euthymol  toothpaste, 
Grecian  2000,  Lady  Grecian  2000,  Handy 
Andies,  Harmony  hairspray,  Johnsons 
baby  bath,  Kleenex  Boutique  tissues, 
Lanacane,  Lemsip,  Loving  Care,  Odor- 
Eaters,  Pears  shampoo,  Pears  transparent 
soap,  Seabond,  Soft  and  Gentle,  Super 
wemets,  Wemets,  Vidal  Sassoon  styling 
mousse  and  gel,  Woodwards  gripe  water 
and  Wrights  vapouriser  kit  complete. 

Sundries  available  in  January  are: 
Benjy  bibs,  thermometers,  Oral  B  special 
twin  pack,  manicure  range,  feeding 
bottles,  teats,  bottle  brush,  soothers  and 
Wisdom  toothbrushes.  Unichem  Ltd, 
Unichem  House,  Cox  Lane,  Chessingion, 
Surrey. 


Devil  to  remove 
colour  runs 

Dendron  have  added  a  colour-run 
remover  (75g,  £1 . 15)  to  their  Stain  Devils 
range. 

"Market  research  shows  that,  every 
year,  four  out  of  five  housewives  suffer  at 
least  one  mixed-wash  accident"  says  the 
company.  "Until  now,  in  65  per  cent  of 
cases,  it  has  proved  impossible  to  remove 
the  damage  satisfactorily". 

Colour-run  packs  are  used  with  water 
to  make  a  solution  to  remove  colour  from 
running  dyes.  Active  ingredient  is  sodium 
hydrosulphite. 

Dendron  have  also  taken  over  the  sales 
and  distribution  of  Chameleon  Cosmetics' 
retractable  blusher  brush  (£1.39). 
Dendron  Ltd,  94  Rickmansworth  Road, 
Watford,  Herts  WD1  7JJ. 
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Mr  Hagop  Yeramian  (centre),  MPS,  of 
Cedric's  Chemist,  Cheadle,  Cheshire,  has 
won  a  weekend  for  two  in  the  South  of 
France  in  Bergasol's  window  display  com- 
petition. Presenting  the  French  leave  are 
Peter  Clare  (right),  Bergasol's  Northern 
division  sales  manager,  and  Jim  Lemin, 
local  sales  executive 


Enterosan  on 


holiday 


Boehringer  Ingelheim  are  to  spend  over 
£150,000  on  a  consumer  campaign 
promoting  Enterosan  for  holiday  market 
use. 

Starting  in  May  and  running 
throughout  the  Summer,  advertisements 
will  appear  in  women's  magazines, 
national  newspapers  and  holiday  guides. 

Boehringer  say  the  "tummy  upset" 
market  is  worth  £7m  and  is  growing  faster 
than  other  OTC  areas  due  to  a  move 
towards  branded  products  away  from 
generic  mixtures.  Boehringer  Ingelheim 
Ltd,  Southern  Industrial  Estate,  Bracknell, 
Berks  RG124YS. 

NewJTheme  from 
Innoxa  for  '85 

Innoxa  have  introduced  two  face  packs  to 
their  range:  a  light  kaolin  revitalising  mask 
for  all  skin  types,  and  a  gel  refining  mask 
with  allantoin  and  seaweed  extracts  for 
normal/combination  skins.  Both  come  in 
60ml  tubes  which  retail  at  £2.95. 

The  company  have  also  launched  a 
new  fragrance  called  Theme.  Packaged  in 
red,  white  and  gold,  the  Theme  range 
comprises  eau  de  toilette  spray  (25ml, 
£4.25;  50ml,  £7.90),  perfume  atomiser 
(15ml,  £8.50),  dusting  powder  (lOOg, 
£2.75)  and  bath  and  shower  gel  (125ml, 
£2.75).  Innoxa  (England)  Ltd,  202 
Terminus  Road,  Eastbourne,  East  Sussex. 

Lilia  on-paclT" 

During  January  and  February  an  on-pack 
promotion  on  regular  and  super  stick-on 
Lilia  will  offer  two  towels  free  and  carry 
£1.50  worth  (10  x  15p)  of  money-off  next 
purchase  coupons,  in  return  for  four 
proofs  of  purchase.  Lilia-White  Ltd,  Alum 
Rock  Road,  Birmingham  B8  3DZ. 


SPECIALITY 


Zyloric  in  30s:  A  30-tablet  pack  of 
Zyloric-300  (£11.68  trade)  replaces  the 
28-tablet  size  when  stocks  are  exhausted. 
The  new  pack  will  include  a  patient 
information  leaflet  to  reinforce  a  doctor's 
instructions  on  the  importance  of 
compliance,  say  Wellcome  Foundation 
Ltd,  Crewe  Hall,  Crewe,  Cheshire. 

Novoguard:  Novoguard  now  comes  with  a 
dark  brown  thread  replacing  the  former 
white  thread,  aiding  insertion  and 
removal,  say  Gold  Cross 
Pharmaceuticals,  Division  of  G.D.  Searle 
&  Co  Ltd,  PO  Box  53,  Lane  End  Road, 
High  Wycombe,  Bucks  HP124HL. 

Medised  suspension:  The  100ml  pack  of 
Medised  suspension  from  Martindale 
Pharmaceuticals  Ltd  will  be  replaced  by  a 
140ml  pack  (£1.64)  when  existing  stocks 
run  out.  Distributors  Farillon  Ltd,  Bryant 
Avenue,  Romford,  Essex  RM3  OP], 

Sandoz  changes:  Cafergot  tablets  are 
now  supplied  in  blister  packs.  A  50-tablet 
pack  of  Tremonil  (£1.71  trade)  replaces 
the  100-tablet  pack.  Sandoz  Products  Ltd, 
PO  Box  Horsforth  No  4,  Calverley  Lane, 
Horslorth,  Leeds  LS18  4RP. 

Polycrol  Forte  tabs:  Polycrol  Forte  tablets 
have  been  repackaged  in  blister  packs 
(120,  £2.88  basic  NHS).  The  tablets  are 
now  marked  "Polycrol  Forte"  and  have  a 
triangle  logo.  Nicholas  Laboratories,  PO 
Box  17,  225  Bath  Road,  Slough,  Berks. 

Omni  stomabags:  Omni  one-piece 
stomabags  for  larger  stomas  are  now 
available  on  prescription  —  64mm  and 
90mm  drainable  (10,  £14)  and  closed 
64mm  (10,  £13.50).  Eschmann  Healthcare 
Division,  Peter  Road,  Lancing,  West 
Sussex  BN15  8TJ. 

Minihep  new  pack  size:  The  15  ampoule 
pack  of  Minihep  has  been  replaced  by  a 
10-ampoule  pack  (£4.21  trade).  The  pack 
size  of  Minihep  Calcium  will  remain  at  15 
ampoules  for  the  present,  say  Leo 
Laboratories  Ltd,  Longwick  Road,  Princes 
Risborough,  Aylesbury,  Bucks  HP17  9RR. 

Orbenin  capsules:  Beecham  are 
replacing  the  aluminium  canister  packs  of 
both  250mg  and  500mg  Orbenin  capsules 
with  polypropylene  containers.  Beecham 
Research  Laboratories,  Great  West  Road, 
Brentford,  Middlesex  TW8  9BD. 

Dorbanex  100ml:  Dorbanex  liquid  is  now 
available  in  100ml  bottles  (£1.59  retail). 
Riker  Laboratories,  Morley  Street, 
Loughborough,  Leics  LEU  1EP. 
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GREAT  NEWS 

lb  Increase Ybur  Profits 

Now  that  the  Christmas  Sale  is  over;  the  New  Year  approaches  and  with  it  the  "Slimming 
Season",  the  demand  for  slimming  products  will  start  in  January  and  will  continue  to 

iit  w  ,ni   >,  l;  m  iiiii]  Mm,  ■  •  .;c<!irii<£/ July/August. 

Obviously  you  will  want  to  capture  as  much  of  this  market  as  possible  and  we  are  able  to  offer 
you  a  Sensational  New  Product  that  will  do  just  that.  We  are  pleased  to  inform  you  that  a 
unique  diet  has  already  captured  the  Test  Area,  North  and  South  of  Manchester,  and  we  are 
further  expanding  Nationally.  The  Retail  Sales  Value  in  the  Test  Area  was  £3A  Million. 
This  means  between  £7  Million  and  £1 0  Million  Nationally. 

Pranavite  Slim  will  be  introduced  into  your  area  with  maximum  impact. 

Newspapers  and  Magazines  have  carried  out  their  own  tests  and  are  organising  slimming 
competitions,  reporting  in  the  Editorial  of  the  Womans  Pages  which  will  be  published  quite 
independently  of  the  Advertising  Campaign  (more  than  350  Newspapers  and  Magazines), 
a  circulation  of  approximately  1 2  Million  papers,  per  week. 

Pranavite  Slim  will  support  with  a  massive  Advertising  Campaign  in  the  Regional  Press 
starting  in  January  and  will  support  you  with  an  Advertising  Spend  of  up  to  £750,000. 

All  we  ask  of  you  is  your  massive  support!!! 
All  you  need  to  do  is  order  from  your  wholesaler  NOW! 


PRANAVITF 

SLIM 


® 


An  Effective  Way 
to  Aid  Slimming 


H.T.B.  (U.K.)  Ltd.,  60  Osmondthorpe  Lane,  Leeds,  LS9  9EF.  Telephone  0532-48781 1 . 


PSGB  STATUTORY  COMMITTEE  = 


Pharmacist  struck  off 
for  CD  offences 


A  Blackpool  pharmacist,  who  said 
he  was  only  trying  to  help  a  heroin 
addict  when  he  supplied  a 
substitute  drug  in  tablet  form 
instead  of  the  prescribed  linctus. 
has  been  ordered  to  have  his  name 
removed  from  the  Register. 

The  Statutory  Committee  of  the 
Pharmaceutical  Society,  meeting  recently, 
was  told  that  Mr  William  Collins  of 
Waterloo  Road,  was  convicted  and  fined 
£2,500  at  Preston  Crown  Court  in  March 
for  unlawfully  selling  Physeptone  not  in 
accordance  with  a  prescription  and  not 
properly  recording  the  supply  in  his 
Controlled  Drugs  register. 

Mr  Josselyn  Hill,  for  the  Society,  said  it 
was  recognised  that  the  tablets  in  question 
could  be  broken  down  and  injected  and 
were  also  negotiable.  The  linctus  form 
could  not  be  injected  and  was  not  so 
negotiable. 

Mr  Hill  said  Mr  Collins  had  been 
reimbursed  on  the  basis  that  he  supplied 
linctus,  which  was  more  expensive.  As  a 
result  he  was  overpaid  £600. 

Mr  Collins,  who  lives  in  Chatham 
Avenue,  St  Annes-on-Sea,  said  the  addict 
was  a  "pathetic  individual"  whom  he  was 
only  trying  to  help. 

"He  told  me  he  was  suffering  from 
withdrawal  pains  and  was  vomiting  the 
linctus.  I  never  thought  to  consult  his 
doctor,"  he  told  the  Committee.  "I  was 
aware  that  some  people  were  intolerant  to 
linctus  and  suffered  from  mouth  ulcers." 

Mr  Collins  said  the  addict  threatened 
to  break  into  his  shop  if  he  did  not  help 


him.  "I  did  not  think  I  was  substituting 
another  medicine.  He  was  just  getting  it  in 
another  form  to  which  he  was  tolerant.  I 
considered  this  was  an  emergency.  I  did 
not  know  there  was  such  a  price  difference 
between  tablets  and  linctus." 

Cross-examined  by  Mr  Hill  he  said  he 
was  convinced  the  addict  was  not  selling 
the  tablets  or  injecting  himself.  "He  was 
drug-dependant.  He  needed  them  for 
himself,"  he  said. 

The  chairman,  Sir  Carl  Aarvold,  said  it 
was  a  very  sad  case.  The  Committee  was 
satisfied  that  Mr  Collins  did  not  supply  the 
drugs  for  financial  gain.  "He  shut  his  eyes 
and  shut  his  senses  to  everything  which 
did  not  coincide  with  what  he  was  anxious 
and  determined  to  do,"  said  Sir  Carl. 

"He  made  up  his  mind  that  the  best 
way  to  help  the  addict  concerned  was  to 
give  him  what  he  thought  was  right,  be  it 
in  tablet  or  linctus  form,  but  he  was  careful 
to  ensure  he  did  not  supply  any  wrong 
drug. 

"He  was,  in  the  view  of  the  Committee, 
too  proud  or  too  vain  to  ask  other  people 
for  advice  or  help  and  too  self-willed  to 
appreciate  the  facts  which  stared  him  in 
the  face.  In  so  doing  he  demonstrated  most 
of  the  characteristics  which  make  a  man 
unfit  to  be  a  pharmacist. 

"We  have  come  to  the  conclusion,  with 
considerable  reluctance,  that  he  cannot 
be  allowed  to  continue  as  a  pharmacist 
without  some  very  sharp  reminder  of  the 
responsibilities  of  his  profession,  and  in 
those  circumstances  we  direct  that  his 
name  be  removed  from  the  Register." 

Mr  Collins  has  three  months  to  appeal. 


Consideration 
postponed 

The  Committee  called  for  reports 
into  the  affairs  of  two  Salf ord 
pharmacies  and  their  owner, 
involved  in  improper  newspaper 
advertising  and  unlawful  sales  and 
supplies  of  medicines. 

The  chairman,  Sir  Carl  Aarvold,  said 
judgment  would  be  postponed  for  12 
months  in  the  case  of  Mr  Stuart  Blake,  of 
Whitefield,  Manchester,  and  two 
companies  G.  Spencer  Ltd  and  Grangorn 
Ltd  (C&D,  December  8,  pl030). 

At  the  resumed  hearing,  Sir  Carl  said 
the  Committee  accepted  that  Miss  Shirley 


Alford  of  Hulme,  Manchester, 
superintendent  pharmacist  of  Grangorn 
Ltd  was  put  in  a  difficult  position  over  the 
advertising  for  its  shop  in  Longworthy, 
because  she  had  had  nothing  to  do  with  it. 
But  the  Committee  did  not  accept  that  a 
superintendent  pharmacist  could  shed 
responsibility  for  ensuring  that  the  legal 
and  ethical  duties  were  observed. 

Nevertheless,  Sir  Carl  said  it  would  not 
be  just  on  the  evidence  to  place  blame  on 
Miss  Alford  for  the  insertion  of  the 
advertisements  and  no  further  action 
would  be  taken  against  her. 

But  referring  to  Mr  Blake  and  the  two 
companies,  Sir  Carl  said:  "We  are  very 
concerned  about  the  operations  of  these 
two  separate  companies  operating  in  the 
same  town  and  owned  by  the  same  person. 


Drugstore  switch 
causes  problems 

A  pharmacist  who  owns  five 
pharmacies  was  admonished  by 
the  Statutory  Committee  for 
allowing  a  Pharmacy  medicine  to 
be  sold  at  his  Shepherd's  Bush  drug 
store  and  failing  to  remove  chemist 
signs  from  outside  the  premises. 

The  Committee  was  told  by  Mr  Kuldip 
Smgh  Chana,  of  Kingsbury,  London 
NW9,  that  he  thought  he  had  removed  all 
medicines  not  on  the  General  Sale  List 
when  the  pharmacy  closed  at  the  end  of 
June  1983. 

He  had  also  instructed  his  brother,  who 
ran  a  shop  fitting  firm,  to  take  down  all 
signs  indicating  that  the  property  was  a 
pharmacy. 

Mr  Timothy  Staton,  a  Society 
inspector,  said  he  was  sold  a  bottle  of 
Benyhn  Expectorant  in  the  absence  of  a 
qualified  pharmacist  when  he  visited  the 
drug  store  in  Askew  Road  in  August  1983. 

Mr  Chana  was  subsequently  convicted 
at  West  London  Magistrates  Court  of 
unlawfully  selling  a  medicinal  product  not 
on  the  General  Sale  List,  and  fined  £200 
with  £150  costs. 

Another  inspector,  Mr  Samuel 
Williams,  said  he  went  to  the  drug  store 
the  day  after  Mr  Staton's  visit  and  found 
that  the  signs  had  been  removed.  He  had 
known  Mr  Chana  for  many  years.  He  was  a 
responsible  pharmacist  who  was  always 
willing  to  discuss  problems,  and  had  on 
occasions  drawn  attention  to  the 
shortcomings  of  some  of  his  own 
managers. 

At  the  time  of  Mr  Staton's  visit,  only  a 
few  items  of  Pharmacy-only  medicines 
were  left  in  the  shop,  and  the  Benyhn  sold 
to  the  inspector  was  the  last  in  stock. 

Mr  Chana  told  the  Committee  that  he 
decided  to  close  the  pharmacy  completely 
when  a  local  doctor  moved  out  of  the  area. 
But  because  of  an  accident  to  a  relative,  he 
arranged  for  a  nephew  to  run  the  business 
as  a  drug  store  to  support  his  family. 

The  chairman,  Sir  Carl  Aarvold,  said 
Mr  Chana  failed  to  go  back  to  the  shop 
after  it  became  a  drug  store  and  check 
how  the  business  was  going.  It  was 
certainly  careless  of  him  to  fail  to  have  the 
signs  removed  and  take  all  the  Pharmacy- 
only  medicines  from  the  property. 

"The  Committee  have  taken  into 
account  his  frankness,  high  esteem  and 
the  praise  of  the  inspectors  for  the  way  he 
has  conducted  himself  as  a  pharmacist, 
and  in  those  circumstances  we  do  not  think 
it  is  a  serious  enough  offence  to  justify  us 
removing  him  from  the  Register." 


Chemist  &  Druggist  5  January  1985 


33 


COMPANY  HISTORY! 


Sundries  success  story 
for  Solport's  Portia 

Chemist  and  sports  sundries  manufacturer  Solport  first  took  the 
stage  in  1857,  when  Chemist  &  Druggist,  now  125  years  old,  was 
just  a  twinkle  in  some  publisher's  eye.  From  humble  beginnings 
in  the  North  with  a  corn  plaster  as  the  product  base,  the  range 
expanded  rapidly,  brand  names  were  introduced,  including 
many  with  Shakespearean  origins  such  as  Portia  and  Nerissa, 
and  the  company  began  an  inexorable  march  to  the  South  coast. 


Solport  Ltd  was  founded  by  two  brothers, 
Albert  and  Nathan  Nixon,  in  the  town  of 
Carlisle.  Known  until  1981  as  Solport 
Brothers  Ltd,  the  company  started  life  in  a 
property  near  Solport  mill  from  which  it  took 
its  name,  with  the  brothers  manufacturing 
com  plasters  with  syrup  in  the  adhesive. 

Nathan  Nixon  was  a  chemist  and 
druggist  and  his  brother  is  believed  to  have 
been  an  industrial  chemist.  Nathan  began 
his  five-year  apprenticeship  in  Sunderland 
in  1842.  His  apprentice  master  was  one 
Jeremiah  Sowerby.  If  Nathan  had  broken  his 
indenures,  he  would  have  had  to  pay  the 
penal  sum  of  £100  to  his  master.  Mr 
Sowerby,  for  his  part,  agreed  to  "teach, 
leam,  and  inform  him  ...  or  cause  him  to  be 
taught,  learned  and  informed  in  the  art, 
mystery  or  trade  of  chemist  and  druggist" 
and  to  "to  find  unto  the  said  apprentice 
during  the  said  term  sufficient  meat,  drink 
and  lodging,  medicine  and  medical 
attendance  ..." 

Initially  the  brothers  sold  their  wares  at 
the  local  market  as  well  as  direct  to  local 
chemist  shops  of  the  day.  The  range  of 
products  increased  quickly  and  with  it  their 
ambition.  Hence,  an  early  move  to  London 
to    take    advantage    of    the  greater 


opportunities  available  in  the  South. 

The  company  took  root  in  and  around 
Islington  and  for  many  years  was  based  in 
Goswell  Road,  EC1.  Nathan  married  one 
Jane  Searle  in  1862,  the  first  of  many 
partnerships  through  the  years  that  were  to 
ensure  the  continuing  involvement  of  Nixons 
in  the  family  business  until  quite  recently. 

A  1911  40-page  price  list  gives  over  50 
different  product  categories  manufactured 
by  Solport,  with  further  subdivisions  into 
brands  and  variants.  By  1927,  the  list  was  of 
240  pages  and  contained  over  500  varieties 
of  products  ranging  from  aurilaves,  billiard 
cloth  mending-plasters,  and  gold  beaters' 
skin  to  gonorrhoea  bags,  polo  caps,  sea 
tangle  tents  and  Portia  super  sports  shades. 

Far  away  places . . . 

That  same  price  list  carried  a  list  of  Solport's 
overseas  representatives.  Mr  J  Smith  held 
samples  ready  for  inspection  in  Shanghai  — 
so  did  Jacs  Waisvisz  in  The  Hague,  Gustave 
Werder  in  Aarau,  Switzerland  and  Mr 
A.H.P.  Jenning  in  Calcutta.  There  were 
other  agents  in  Australia,  New  Zealand, 
Belgium,  Canada,  France,  Iceland,  Italy, 
Norway,  South  Africa  and  Spain.  Company 
policy  is  delightfully  set  out  in  the  list's 


preface  upholding  the  company  name  for 
quality  which  continues  to  the  present  day: 
"We  shall  offer  only  lines  that  we  can 
recommend  as  being  of  reliable  quality; 
believing  that  lines  of  doubtful  quality, 
however  low  in  price,  are  of  no  ultimate 
advantage  to  our  trade." 

It  was  business  as  usual  through  the 
Second  World  War  and  then  came  another 
move,  this  time  just  down  the  road  to  47 
Spencer  Street  in  1946,  where  the  company 
stayed  until  the  move  away  from  London  to 
its  present  site  at  Goring-by-Sea,  Sussex, 
completed  in  1965. 

This  move  marked  a  switch  away  from 
the  traditional  lines  such  as  felt  corn  plasters, 
then  facing  competition  from  the  adhesive 
type,  and  puffs  for  loose  powder,  facing 
competition  from  the  sponge  variety  needed 
for  the  new  compressed  powders.  The 
company  was  also  starting  to  specialise  in 
the  high  frequency  welding  of  plastics  and 
this  trend  continued  at  Goring. 

The  company  took  just  11  of  the  London 


WHEN  KIDDIES  SCREAM -THE  CRY  IS  FOR  HELP! 

HERE'S  SOMETHING  TO  EASE  THE  PROBLEM  AND  RESTORE  THE  CALM 


MEDISED  suspension, 
containing  paracetamol 
and  promethazine,  is 
especially  formulated  to 
ease  the  problem  of  treating 
mild  to  moderate  pain  in 
children  aged  between  3 
months  and  12  years. 


Medised 

paracetamol  promethazine  HC  I 

suspension 

Further  details  available  on  request: 

Martindale  Pharmaceuticals  Limited 
Chesham  Close,  Romford,  Essex 

A  British  ow  nedcompam      Medised  is.i  registered  twdem 
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workers  with  them  to  the  seaside  leaving 
behind  around  50  "puff"  workers,  eight 
welders,  four  "com  plasterers",  ten  cutters, 
20  finishers  and  machinists,  12  in  the 
waterproofs  and  goggles  sections,  11 
packers  and  20  or  so  office  staff.  Numbers 
soon  built  up  again  in  Goring  and  trade 
names  subsidiary  to  the  main  one  of  Portia, 
such  as  Nerissa  (puffs),  Kute  and  Justso 
(wrist  supports),  Watersprite  (face  flannels) 
and  Easifix  (finger  stalls)  and  Speedwell 
(jock  straps)  continued  to  flourish.  Then,  in 
1981,  when  the  company  was  taken  over  by 
its  present  owner,  Sir  Basil  Feldman,  there 
was  a  switch  of  emphasis,  making  Portia  the 
dominant  brand  name  by  strengthening  the 
company  logo  once  again. 

Before  that,  the  Nixon  family  leadership 
of  the  company  had  ended  in  1956-57,  the 
last  year  that  "Bunny"  Nixon  was  chairman. 
He  was  followed  by  Archie  Pilcher  and  then 
Stan  Glaysher  before  the  private  share- 
holders sold  out  to  the  Feldman  family  at  the 
start  of  the  '80s.  The  managing  director  is 


A  selection  of  pages  from  early  Solport 
chemist  sundries  price  lists,  founder 
Nathan  Nixon's  indentures,  early  packs, 
one  from  the  latest  Futuro  range  and  a 
sports  accessories  catalogue  with  the 
Portia  logo 

now  Ralph  Stevens  with  the  Feldman  mterest 
in  the  day-to-day  running  of  the  company 
maintained  through  director  Steven 
Feldman,  a  management  sciences  graduate. 
Mr  Feldman  has  made  it  his  busmess  to  work 
m  every  department  of  Solport  to  develop  an 
intimate  knowledge  of  the  Portia  mystique. 

At  present  Solport's  business  is  three 
cornered  —  it  supplies  chemists  and 
hospitals,  the  sports  industry,  and  it  has  a 
contract  packaging  division  specialising  in 
both  plastics  and  fabrics. 

The  sports  side  developed  twenty  years 
ago  from  a  realisation  that  many  lines  sold  to 
chemists  could  be  sold  equally  well  by  sports 
shops  —  green  eye  shades,  wrist  supports, 
suspensory  bandages  and  so  on.  The 
company  says  it  is  the  largest  manufacturer 
of  racket  grips  in  the  world.  Fashionable 
towelling  wrist  bands  and  headbands  now 
complement  the  more  traditional  lines, 

Last  year,  the  company  caught  the  mood 
of  the  present  dance  and  keep-fit  bonanza 
with  its  fun,  fitness  and  fashion  range  of 
belts,  headbands,  bangles  and  so  on. 

Steven  Feldman  has  introduced  a  design 
department  to  lead  the  development  of  new 
products,  concentrating  particularly  on 
contract  packaging  which  has  a  20  per  cent 
share  of  turnover.  Here  fabric,  plastic  or 
Perspex  containers  are  created  for  the 
products  of  other  companies,  to  add  value 
by  sheer  style  of  presentation  or  through  an 
"after-use".  As  well  as  working  to 
commission,  Solport's  design  team  often 
goes  out  and  spots  packaging  opportunities 
on  the  shelves  of  retailers.  But  the  chemist 
and  hospital  business  is  still  dominant, 
taking  a  50  per  cent  slice  of  the  Solport  cake. 

Steven  Feldman  is  pursuing  the  com- 
pany's traditional  avenue  of  innovation  but 
he  is  also  refining  and  trimming  the  ranges 
too.  The  aim  is  to  discontinue  two  lines  for 
every  one  introduced.  Last  year  he 
mtroduced  around  150  new  lines  of  which  90 
per  cent  are  expected  to  be  successful.  The 
present  range  comprises  900  lines.  He  says  a 


team  is  always  exammmg  new  product  lines 
in  what  is  now  a  design-lead  company. 

"For  127  years,  we  have  sometimes  been 
guilty  of  doing  some  things  out  of  habit," 
says  Steven  Feldman.  "What  we  are  trying  to 
do  now  is  bring  ourselves  firmly  up  to  date 
by  being  objective,  watching  the  market, 
researching  it,  and  finding  new  areas." 

Futuro's  future 

One  such  area  is  the  American  health 
support  range,  Futuro.  Solport  took  over  the 
UK  distribution  last  year  from  Jackel.  The 
Futuro  range  comprises  supports  for  the 
middle-aged  and  elderly  —  they  are  not 
sports  supports.  Each  pack  bears  an 
illustration  of  the  product,  a  list  of 
indications,  how  to  use  it,  how  it  works,  how 
to  wear  and  wash  it,  plus  a  size  guide.  Futuro 
also  offer  a  "satisfaction"  guarantee  on  every 
product. 

The  company  inherited  around  1,000 
accounts  last  year  and  is  now  consolidating 
this  base  with  reps  calling  on  accounts  every 
10-12  weeks.  There  are  no  plans  to  advertise 
the  range  in  the  national  Press.  "You  can't 
force  people  to  sustain  injuries",  says  Steven 
Feldman.  The  whole  range  is  available  to  the 
trade  in  package  deals  and  in  open-packs. 

Solport  have  never  indulged  in  above- 
the-line  advertising  for  any  of  their  brands 
over  the  years.  Each  colourful  trade  name 
has  established  itself  through  the  quality  of 
the  product,  rather  than  the  packaging,  the 
company  says,  and  none  better  than  Portia. 
In  fact,  for  many,  Portia,  rather  than  Solport, 
is  the  company  name. 

Although  the  company  has  faced 
increased  competition  in  the  UK  from  Far 
Eastern  products  in  the  last  five  years, its 
export  manager  has  found  no  difficulty  in 
selling  the  more  expensive  British  Portia 
counterpart  in  the  Far  East  itself.  As  Solport 
themselves  recognised  in  the  1927 
catalogue:  "...  lines  of  doubtful  quality, 
however  low  in  price,  are  of  no  ultimate 
benefit  to  our  trade." 


'WE'RE  SENDING  A  COUPLE  OF 
BOUNCERS  ROUND  TO  GIVE  YOU 
A  GENTLE  // 


The  LRC  Squash  Tournament  final  is  on 
Ian.  18  at  the  South  Bank  Squash  Centre 
It's  a  great  day  out  -  so  be  there! 
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An  alternative  to 
counting  sheep 


":'       ■  are  pl«  m  r   ^  m-:  ■  ;h    i:  «uf  not  mM«y  i'ucus  i> »  explain  sleep* 

  ■  ■  :>>aM  a  ih»;-  Ucuvexskty  Iteparrtmeicit oi  Psychiatry, 

v;  u<    :.HwspAtai.  LftL.Jiiu.-i,, ,  SJiii.e  « »«       tew  sleep  labttrrtories 

in  the  country,  and  was  recently  commissioned  to  investigate  the 
hypnotic  properties  of  promethazine  for  Beecham.  C&D  spoke  to 
him  about  his  research. 

Sleep  has  been  defined  by  Professor  Oswald 
as  a  recurrent  healthy  condition  of  inertia 
and  unresponsiveness  which  is  associated 
with  various  physiological  changes.  And  in 
spite  of  the  rapid  growth  of  interest  in  the 
subject  after  the  discovery  of  REM  sleep  in 
the  early  1950s,  and  research  on  biogenic 
amines  in  the  brain,  little  is  known  of  its 
mechanisms  and  function. 

Sleep  patterns,  as  monitored  using  an 
electroencephalogram  can  be  divided  into 
four  distinct  phases.  Subjects  are  "wired  up" 


Sleep  study  design 

12  subjecMriT^rr^ 
Mean  Ige:  59  (45-70)  Poor  sleepers 


Night  1 
Nights  5,  9, 
13 


All  placebo 

4  on  placebo 

4  on  promethazine  2Umg 

4  on  promethazine  40mg 


Measurements 

Electrical  brain  waves  (btU) 

Subjective  rating 

Reaction  times  


with  silver  electrodes  on  the  scalp  and  eye 
muscles.  Electrodes  under  the  chin  monitor 
muscle  tone,  and  adjacent  to  the  nose  and 
mouth,  respiration. 

The  first  stage  of  sleep  sees  the  EEG 
lowered  and  muscle  tone  falling  slightly. 
There  is  also  a  rolling  eye  movement  that 
ceases  in  stage  two.  In  this  stage  more 
irregular  and  slower  waves  appear, 
interrupted  by  brief  bursts  of  faster  waves 
known  as  sleep  spindles.  Muscle  tone  is 
relatively  low.  


Wakillg-^le«pmg 

 Placebo 


times 

pTomethazine 


ime  to  first  sleep  onset 
vTkeiulness  alter  first  sleep  onset 

Jhort  episodes  of  waking 

intermediate  episodes  of  waking 
S^odesofw^lSmms) 


29 
65 


31 


4! 
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20mg 

22 
14* 

20mg 

25 

25* 
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40mg 

22 
20* 

40mg 

25 

24* 


Stages  three  and  four  are  subsequent 
stages  in  which  the  EEG  rhythm  becomes 
slow,  with  increased  amplitude.  Stage  four 
sleep  occurs  mainly  in  the  early  part  of  the 
night  and  is  associated  with  physiological 
changes  such  as  hormone  surges. 
Throughout  the  night  sudden  shifts  between 
the  different  stages  may  be  recorded. 

Rapid  eye  movement,  or  paradoxical 
sleep,  occurs  after  sleep  has  been 
established  for  an  hour  or  so,  and  will  recur 
about  five  times  in  a  seven-hour  sleep 
period.  The  EEG  resembles  that  of 
wakefulness,  the  eyes  flicker  rapidly  and 
muscle  tone  drops.  "A  hallmark  of  REM 
sleep  is  paralysis  of  muscle,"  says  Professor 
Oswald.  'There  is  a  lingering  mythology 
going  back  to  the  1960s  which  says  we  need 
to  dream.  REM  sleep  is  the  time  par 
excellence  for  dreams.  We  dream  at  any 
time  of  the  night.  If  you  wake  people  up  and 
deprive  them  of  paradoxical  sleep  they  will 
compensate  for  it  later." 

After  sleep  deprivation  the  debt  is  made 
up  selectively,  with  slow  wave  sleep  followed 
by  REM  sleep.  In  spite  of  the  recognition  of 
these  sleep  patterns  the  function  of  sleep 
remains  unclear. 

Research  shows  that  if  depressed 
patients  are  selectively  deprived  of  REM 
sleep  their  mood  improves.  Antidepressants 
such  as  clomipramine  will  reduce  the 
amount  of  REM  sleep.  Monoamine  oxidase 
inhibitors  will  stop  it  entirely.  Few  drugs 
increase  REM  sleep,  although  reserpine, 
which  has  depressant  activity,  is  one  that 
does.  Loss  of  REM  sleep  cannot  be  seen  to 
have  any  adverse  clinical  significance,  says 
Professor  Oswald. 


Professor  Oswald's  study  on 
promethazine  for  Beecham  involved 
measuring  sleep  patterns,  testing  reaction 
times  the  following  morning  and  getting  a 
subjective  rating  of  the  sleep  achieved.  The 
EEG  traces  were  analysed  blind  to  remove 
bias  and  the  results  processed  by  computer 
to  analyse  the  essential  features. 

Twelve  subjects  (nine  women  and  three 
men)  with  a  mean  age  of  59,  and  who  were 
poor  sleepers,  were  given  either  placebo, 
20mg  promethazine  or  40mg  promethazine 
over  a  two-week  period. 


Stage  J 
Stage  2 
Stage  3/4 

T°<al  orthodox  sleep 
REM 

Total  sleep 


P,ace*>°  Promethaz 
20mg 

41 
258' 
75 


36 
217 
63 

316~ 


ine 
40mg 

38 
259' 

79 


374 


376 


"We  were  surprised  how  potent 
promethazine  was,"  says  Professor  Oswald. 
"It  extended  sleep  by  one  hour  and  reduced 
the  amount  of  wakefulness  in  the  early  hours 
of  the  night."  For  people  who  woke  during 
the  night,  the  time  spent  awake  was  reduced 
from  65  to  14  minutes. 

REM  sleep  appeared  to  be  unaffected  by 
the  drug  —  most  of  the  increased  time  asleep 
was  spent  in  stage  2  of  sleep.  The  time  taken 
to  fall  asleep  was  reduced  but  not 
significantly.  However,  both  doses  reduced 
the  amount  of  waking  once  asleep.  Both 
doses  improved  the  quality  of  sleep  on  a 
subjective  basis. 


Simple  reaction  time  (sec) 

PromethazMmg         0  2K  °J 

U.Z93±0.1  0.212+0.05 


Slowest 

0.471+0.25 
0.437+  0  2 
O465+0.1S 


"One  should  not  equate  duration  of  sleep 
with  satisfaction,"  Professor  Oswald  says.  "A 
lot  of  people  who  say  they  have  not  slept  well 
may  in  fact  do  so.  Qualitative  things  do  affect 
the  quality  of  sleep.  People  who  complain 
are  often  hotter  or  more  anxious." 

Two  simple  tests  were  carried  out  to  test 
morning  reaction  times.  These  were  found  to 
be  unaffected  on  waking,  with  no  difference 
between  the  20mg  and  40mg  dose. 

Professor  Oswald  acknowledges  his 
research  was  a  fairly  limited  study,  but  points 
out  that  the  amount  of  research  done  on 
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Sleep  study 
subjective  sleep  quality  ratings 
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Distribution  of  sleep  stages  with  promethazine 


promethazine  as  a  hypnotic  compared  to, 
say,  the  benzodiazepines  is  small.  He  places 
its  hypnotic  potency  in  a  similar  league  to  the 
benzodiazepines.  "It  is  so  potent  at  20mg  that 
I  would  have  thought  Beecham  would  have 
gone  for  a  lOmg  dose." 

But  used  in  accordance  with  the 
recommended  dosage  it  is  an  effective 
hypnotic,  he  says.  "If  I  were  speaking  to 
pharmacists  I  would  remind  them  that  there 
are  people  who  will  abuse  any  strong 
preparation.  If  used  regularly  then 
withdrawal  will  cause  sleeplessness  for 
several  nights.  Promethazine  is  relatively 
safe  in  overdose,  and  phenothiazines  have 
never  been  drugs  of  abuse." 

In  the  1950s  doses  of  lg  four  times  daily 
were  used  with  no  apparent  long  term  side 
effects  for  psychiatric  complaints. 
Promethazine  was  actually  synthesised  in  the 
1930s  by  Rhone  Poulenc  during  screening 
for  anthelmintic  drugs.  The  drug  is  well 
absorbed  and  rapidly  metabolised,  mainly  to 
the  sulphoxide.  Only  2  per  cent  is  excreted 
unchanged  in  the  urine. 

Beecham  are  this  week  introducing 
promethazine  as  Sominex  (see 
Counterpoints  pl4). 


CORONATION  - 

British  Standard  Hot  Water  Bottles 

your  hot  water  bottle  business  became  more  profitable^  If  so  we  recommend  you  link  top 
design  to  really  competitive  prices. 

QCIALITY  The  Enkay  (India)  Rubber  Company  Limited,  is  proud  to  have  supplied  to  order,  over 
4.5  million  British  Standard  1970  hot  water  bottles  to  the  United  Kingdom  and  the  Continent  during 
the  last  decade,  under  the  Coronation  and  U.K.  manufacturer  Importer's  own  trade  mark 

Our  B.S.  1984  bottles  made  from  the  highest  quality  fresh  natural  rubber,  are  subjected  to  the  most 
stringent  quality  controls,  and  are  designed  to  give  long  dependable  service 

Our  bottles  are  now  available  directly  to  U.K.  buyers. 


DUO  SUPER  PLAIN  3         MONO  STANDARD  COVERED 

We  offer  a  full  range  of  brightly  coloured  bottles  from  baby  size  to  de  luxe  double  side  ribbed  as  well  as  a 
host  of  attractive  covers  in  pure  cotton. 

GIVE  YOUR  CUSTOMERS  TOP  QUALITY  AND  MOVE  UP  TO  THE  PROFITABLE  AREA  OF  THE 
MARKET  AT  THE  SAME  TIME 

Your  enquiries  are  welcome  at  our  European  sales  office  : 

ReniTiark,  Case  Postale  18,  1  181  Bursins,  Switzerland  Telex  458312  Remk 

Manufacturers:  Enkay  (India)  Rubber  Company  Pvt.  Ltd.  2/8,  Roop  Nagar,  Delhi  1  10  007  (India) 
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LETTERS 


VATs  the  matter 
with  syringes? 

Some  time  ago  a  customer  came  into  my 
shop  complaining  about  the  quality  of  the 
needles  of  syringes  he  had  bought  via  a 
mail  order  firm  whose  advertising  sheets 
were  being  given  out  by  the  local  hospital 
diabetic  clinic.  I  was  able  to  supply  him 
with  a  better  quality  product  but  was  both 
puzzled  and  alarmed  to  learn  our  diabetic 
clinics  are  apparently  directing  patients  to 
suppliers  outside  our  area. 

In  following  it  up  with  the  consultant 
we  learned  that  the  service  offered  by  the 
outside  supplier  was  being  recommended 
because  local  pharmacists  either  did  not 
stock  any  disposable  syringes  at  all,  had 
only  one  sort,  or  were  overcharging 
patients  by  demanding  book  price  (this 
includes  VAT  when,  for  diabetic  users, 
they  are  zero  rated).  In  view  of  this  it  looks 
as  though  it  is  entirely  our  own  fault  if  we 
lose  the  business  to  firms  who  cater  for 
legitimate  patient  need  better  than  we  do. 

If  we  expect  to  be  seen  as  the  natural 
suppliers  here  we  will  have  to  make  it 
obvious  to  patients  that  we  stock  and  sell 
syringes  at  the  right  price.  Our  ignorance 
of  the  exemption  from  VAT  for  these  goods 
may  point  to  a  lack  of  information  from 
NPA  or  PSNC.  Whatever  the  cause,  we 
have  been  able  to  have  the  mail  order 
pamphlets  withdrawn,  by  guaranteeing 
that  local  pharmacies  will  stock  a  variety  of 
types,  and  will  charge  a  retail  price 
exempt  from  VAT. 

If  we  had  been  on  the  ball  in  the  first 
place  the  situation  would  never  have 
arisen.  It  looks  as  though  LPCs  throughout 
the  county  should  check  as  a  matter  of 
urgency  with  their  local  hospitals  and 
contractors  to  make  clear  that  disposable 
diabetic  syringes  are  available  in  quantity, 
zero  rated  in  every  pharmacy.  The  patient 
has  only  to  fill  in  the  exemption  form 
usually  supplied  with  the  syringes,  and, 
what's  more,  are  often  perfectly  content  to 
buy  them  in  packs  of  100  at  a  time. 
Kenneth  Sims 
Press  officer,  Dorset  LPC 


Rich  doctors! 

I  refer  to  the  letter  by  K.C.  Sims  (press 
officer  of  Dorset  LPC)  in  C&D,  of 
December  8.  A  similar  analysis  by  a 
prospective  doctor  looked  at  a  deceased 
dispensing  doctor's  business  with  a  list  of 
2,000  patients.  This  revealed  that  his 
medical  income  was  £20,000  a  year  yet  his 
dispensary  income  was  £30,000  a  year. 
A  recent  DHSS  survey  revealed  that 


I the  average  retail  pharmacy  was  paid 
£30,000  a  year  for  NHS  work  and,  if  I  am 
correct,  this  is  equivalent  to  dispensary 
trade  of  between  £35,000  and  £38,000  a 
year. 

From  the  above  figures,  it  would 
appear  that  the  doctor  concerned  must 
have  issued  an  awful  lot  of  prescriptions 
per  patient.  With  this  kind  of  income  to  be 
made,  no  wonder  so  many  doctors  want  to 
take  up  dispensing. 
M.  Bedessee 
Essex 


We  need  the  ads 

I  was  interested  to  read  your  recent  article 
(C&D  December  1,  p972)  about  Boots 
views  on  the  NPA's  advertising  campaign 
for  our  profession.  They  obviously  admire 
it  and  say  that  "the  profession  has  a  duty  to 
advertise". 

It  seems  crazy  therefore  that  just  when 
we  need  an  advertising  campaign  the  NPA 
are  being  asked  to  turn  off  the  tap.  There 
may  be  enough  money  in  the  kitty  to  do 
something  in  the  Spring,  but  what  about 
next  Autumn  when  we  shall  really  begin  to 
feel  the  pinch? 

As  lohn  Davies  says  in  his  letter 
following  the  Boots  article:  "The  profession 
must  see  that  the  NPA's  efforts  are  fully 
supported  otherwise  a  great  opportunity 
will  be  lost".  If  the  NPA  won't  reconsider 
imposing  the  £50  levy  —  surely  peanuts  to 
most  of  us  —  will  the  Society  take  up  the 
gauntlet? 
John  Kirby 
Welwyn  Garden  City 


Thanks,  Arthur 

As  we  hear  the  news  of  the  early  retirement 
of  Arthur  Trotman,  ICML  managing 
director,  may  I  be  allowed  to  add  a  tribute 
to  his  years  of  dedicated  hard  work,  which 
fleshed-out  his  vision  of  what  Numark 
could  do  to  preserve  community 
pharmacy. 

It  would  be  idle  to  contemplate  the 
state  pharmacy  would  be  in,  given  the 
competition  from  outside,  if  the  vision  had 
remained  only  that.  Our  businesses  are 
stronger,  I  believe,  as  a  result  of  his 
persuasive  efforts  to  get  us  to  accept  the 
concept  of  co-operation  through  group 
trading  with  its  help,  guidance  and  above 
all,  its  disciplines. 

On  behalf  of  all  the  retail  members 
who  served  on  the  board  of  ICML,  who 
were  recipients  of  his  unfailing  courtesy 
and  humour,  may  be  permitted,  on  behalf 
of  all  Numark  members,  to  simply  say: 
"Thank  you,  Arthur."  We  wish  you  a  long 


and  a  very  happy  retirement. 
D.  Ross 
Bourne,  Lines 


Jazz  survives 

Three  years  ago  I  wrote  to  Bernard 
Hardisty  of  Winpharm  asking  if  the 
Apothecaries  of  Jazz  ever  played  north  of 
Watford.  The  answer  to  this  cheeky  letter 
has  been  the  appearance  of  these  talented 
musicians,  for  the  past  three  years,  at  the 
annual  fund-raising  dance  which  I 
organise  for  "Survive". 

"Survive"  is  a  registered  charity, 
founded  in  Liverpool  ten  years  ago  and  its 
aim  is  to  provide  mobile  medical  aid  in  the 
developing  countries  —  this  usually  takes 
the  form  of  Land  Rovers  specially  adapted 
as  ambulances.  By  coincidence,  the 
charity  came  into  being  in  response  to  a 
plea  from  Ethiopia  —  so  the  present 
conditions  in  that  country  are  nothing  new. 

This  year's  dance  raised  £800. 1  am 
extremely  grateful  to  Winpharm  and  the 
Apothecaries  and  am  looking  forward  to 
hearing  them  again  next  year. 
Desmond  I.  Maher 
Liverpool 


List  opposition 

How  can  a  pharmacist  really  believe  a 
limited  prescribing  list  is  the  right  way 
forward?  To  be  seen  to  be  supporting  a 
scheme  which  will  cause  further  hardship 
to  those  who  are  unable  to  pay  for  their 
medicines  hardly  enhances  the  caring 
image  of  community  pharmacy.  To  believe 
that  those  same  deprived  individuals  will 
be  in  any  position  to  buy  the  appropriate 
mediciation  from  their  community 
pharmacy  is  naive  in  the  extreme. 

If  pharmacists  back  the  scheme,  the 
public  will  see  it  as  demonstrating  a  total 
lack  of  care  for  the  most  vulnerable  groups 
of  patients.  In  the  light  of  our  advertising 
campaign  they  may  well  conclude  that  this 
springs  from  a  vain  desire  to  make  a  fast 
buck  out  of  the  misfortune  of  others. 

In  fact  the  proposed  scheme  would 
simply  send  the  patient  to  the  doctor  for 
reassurance  that  the  ailment  was  neither 
serious  nor  life-threatening,  and  thence  to 
the  supermarket  or  drugstore  for  a  cheap 
GSL  palliative  —  efficacy,  pharmacology 
and  consequences  ignored. 

I  would  hope  that,  on  reflection,  those 
who  have  expressed  approval  of  this  ill- 
conceived  scheme  will  realise  that  the 
consequences  of  such  support  can  only  be 
detrimental  to  health  care  and  damaging 
to  pharmacy. 
Susan  I.  Gerstle 
London  El  7 
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BUSINESS  NEWSi 


Beecham  buy  cosmetics 
business  from  BAT 


Beecham  are  buying  British- 
American  Cosmetics,  the 
fragrances  arm  of  BAT  Industries, 
for  £125m. 

BAC's  major  brands,  which  include 
Yardley,  Lentheric  and  Germaine 
Monteil,  bring  with  them  total 
international  sales  of  over  £200m  — 
virtually  doubling  Beecham 's  fragrance 
and  cosmetics  business. 

The  group's  existing  fragrance  market 
is  on  the  Continent  and  in  the  USA,  with 
ranges  such  as  Jovan,  Lancaster  and 
Margaret  Astor.  "BAG  slots  in  just 
perfectly"  says  Beecham  chairman  Ron 
Halstead.  He  says  Beecham  should  be  able 
to  expand  sales  and  profits  for  BAC 
fragrances  by  putting  them  through  the 
company's  existing  toiletries  and 
medicines  distribution  network. 

Beecham  were  already  manufacturing 
and  distributing  Yardley  products  under 
licence  in  the  US,  Mexico  and  Venezuela, 
making  them  a  natural  choice  when  BAT 
started  looking  for  a  buyer.  BAT  say  the 
fragrance  operation  doesn't  fit  the  rest  of 
their  corporate  profile. 


AAH,  parent  company  to  Hills 
Pharmaceuticals  and  Mawson  & 
Proctor  have  made  an  undisclosed 
offer  for  Southampton-based 
distributors  Herbert  Ferryman. 

Hills  are  also  the  proprietors  of  Henry 
Sykes  &  Son  (Chemists)  of  Huddersfield. 

Herbert  Ferryman  were  founded  in 
1887.  The  present  managing  director  is 
Bill  Cox.  His  family  has  been  associated 


Directors  who  mismanage  their 
company's  financial  affairs  may 
become  personally  liable  for 
company  debts  in  bankruptcy. 

This  is  one  of  the  changes  proposed  in 
the  Government's  Insolvency  Bill.  Apart 
from  reducing  the  protection  given  by 
limited  liability,  the  Bill  prevents  directors 
involved  in  compulsory  liquidation  from 
taking-up  new  directorships  for  three 
years. 

The  Bill  also  aims  to  simplify  the  law  on 
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Buying  BAC  will  give  Beecham  a 
substantial  presence  in  the  UK  cosmetics 
and  fragrance  market  for  the  first  time,  as 
well  as  taking  them  into  the  world's  top  six 
cosmetics  makers. 

They're  paying  £21m  in  cash  for 
Germaine  Monteil's  US  operation,  with  the 
remaining  £104m  needed  for  the  deal 
coming  from  a  special  shares  issue, 
leaving  plenty  in  the  kitty  for  further 
acquisitions. 

The  purchase  further  increases  the 
dominance  of  Beecham's  consumer 
products  business,  relative  to 
pharmaceuticals.  Their  1983/84  results 
showed  consumer  products  contributing 
72  per  cent  of  sales  and  53  per  cent  of 
profits. 

"We  would  like  to  get  a 
pharmaceuticals  acquisition"  says  Ron 
Halstead.  "But  that  doesn't  mean  we're 
going  to  let  the  rest  of  the  business  slow 
down. 

The  new  business  —  to  be  called 
Beecham  Cosmetics  —  is  expected  to  be 
retained  as  a  self-contained  unit  within  the 
group.  UK  marketing  personnel  will 
probably  stay  the  same. 


with  the  company  since  1963  and  holds  the 
predominant  number  of  shares. 

Mr  Cox  is  also  chairman  of 
Independent  Chemists  Marketing  Ltd. 

Mr  Donald  Mulholland,  MPS, 
managing  director  of  Graham  Tatford  & 
Co  has  written  to  pharmacists  in  the  area 
pointing  out  that,  if  the  takeover  goes 
through,  his  company  will  become  the 
largest  privately-owned  independent 
wholesaler  from  Brighton  to  Torbay. 


individual  and  corporate  insolvency  to 
reduce  official  involvement  in 
bankruptcies  and  liquidations.  Individuals 
with  debts  below  a  specified  level 
(probably  £15,000)  may  be  able  to  come  to 
voluntary  arrangements  with  their 
creditors. 

Other  provisions  include  the 
introduction  of  a  business  rescue 
mechanism  to  help  directors  minimise 
damage  caused  by  business  failure. 
Insolvency  Bill,  HMSOS9.75. 


Airwick  costs 
Reckitt  £185m 

Reckitt  &  Coleman  have  bought 
Airwick  from  Ciba-Geigy  for  £165m. 

Reckitt's  group  planning  director,  Mr 
Peter  Knee,  says  the  deal  is  "part  of  our 
declared  strategy  to  strengthen  our  share 
of  the  household  products  market  in  the 
US  and  on  the  Continent."  The  purchase 
will  increase  international  turnover  of 
Reckitt's  household  and  toiletries  division 
worldwide  by  50  per  cent.  Mr  Knee  says 
Airwick's  share  of  the  air  freshener  market 
in  the  US  is  38  per  cent. 

Airwick's  expected  turnover  of  £231m 
this  year  is  only  slightly  above  the  1983 
figure,  but  Reckitt  hope  to  increase  profit 
by  at  least  10  per  cent  in  the  next  two 
years. 

Airwick  products  will  continue  to  be 
distributed  through  Beecham  Toiletries  for 
the  time  being. 

Reckitt  made  a  takeover  bid  for 
Nicholas  Kiwi  last  November,  but  were 
beaten  off  by  the  Australian  company. 


Pifco  drop  out  of 
Swan  deal 

Pifco,  who  announced  agreement  to 
buy  Swan  Housewares  last 
October,  are  dropping  out  of  the 
?'  nnivn  deal 

They  will  say  only  that  results  of 
investigations  carried  out  by  their 
professional  advisors  since  the  formal 
agreement  proved  "unsatisfactory",  and 
that  the  new  information  relates  to  Swan's 
net  assets  position. 

BSR  International,  Swan's  current 
owners,  say  they  are  "wholly  unaware"  of 
any  negative  factors  in  Swan's 
performance  since  the  original  deal  was 
agreed  in  October.  "On  the  contrary,  the 
company  has  continued  to  exceed 
expectations"  says  managing  director 
Frank  Brown. 


Sangers  (NI),  formed  in  June  1983,  has 
announced  record  profits  for  the  six 
months  to  September  30.  Their  interim 
report  shows  pre-tax  profit  of  £183,000, 
against  a  profit  for  the  ten  months  ended 
March  31  of  £15,000.  "We  are  very 
encouraged  by  our  performance  which  in 
the  very  competitive  pharmaceutical 
wholesaling  business,  is  a  very  solid  one" 
says  chairman  John  White.  Sales  were 
£7. 95m,  against  £12. 75m  for  the  ten 
months  to  March  31 . 
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AAH  make  offer  for  Ferryman 


Personal  liability  on  the  way? 


i  BUSINESS  NEWS 


EVENTS  i 


Guiness  Peat 
sell  New  Era 


New  Era  Laboratories  have  been 
sold  to  Imperial  Foods  by  Guiness 
PeaL 

The  buyers  say  the  move  will  "ensure 
the  company's  future  financial  stability 
and  further  development". 

New  Era  will  continue  to  be  run  as  a 
separate  division  by  their  present 
managing  director,  Tony  Allen.  Retailers 
should  continue  their  business  with  New 
Era  in  the  normal  manner. 


Boehringer  go 
OTC  

Boehringer  Ingelheim  have  set-up  a 
UK  OTC  division  for  their  Uvistat 
mid  Enterosan  ranges. 

Windsor  Pharmaceuticals,  which 
started  trading  on  lanuary  1 ,  is  a  direct 
subsidiary  of  Boehringer  Germany,  and 


will  be  headed  by  the  same  board  as 
Boehringer  UK  and  fellow-subsidiary  WB 
Pharmaceuticals.  Consumer  Products 
director  is  Mr  I.  Woodford. 

Orders  should  go  to  Windsor 
Pharmaceuticals,  Ellesfield  Avenue, 
Bracknell,  Berks  RG12  4YS. 


LGS  tightened 

The  Government  has  extended  the 
Loan  Guarantee  Scheme  until  the 
end  of  1985,  but  tightened  control  on 
applications . 

LGS  loans  will  no  longer  be  available 
to  those  able  to  meet  security  requirements 
from  an  outside  loan.  Banks  and  other 
lenders  will  insist  on  minimum  conditions 
from  applicants  who  will  also  have  to 
provide  regular  financial  reports.  This  is 
designed  to  reduce  the  number  of  failures. 

The  main  terms  of  the  scheme  remain 
unchanged.  The  Government  will 
continue  to  guarantee  70  per  cent  of  loans 
and  charge  a  5  per  cent  premium  on  the 
amount  guaranteed.  The  ceiling  for  loans 
in  1985  has  been  set  at  £50m. 


Monday,  January  7 

East  Metropolitan  Branch.  Pharmaceutical  Society, 

Churchill  Room,  Wanstead  Library,  Spratt  Hall  Road, 
Wanstead  Ell,  at  8pm.  Dr  K  .R  Brain,  school  o(  pharmacy, 
UWIST,  on  "Herbal  remedies  —  a  balanced  view." 

Tuesday,  January  8 

Lanarkshire  Branch,  Pharmaceutical  Society,  Strathaven 
Suite,  Garnon  Hotel,  Merry  Street,  Motherwell,  at  8pm.  Mr 
Bernard  Hardisty,  managing  director,  Winthrop 
Pharmaceuticals,  on  "Hobbypharm." 

South  West  Metropolitan  Branch,  Pharmaceutical  Society. 

lecture  theatre  B,  St  George's  Hospital  medical  school,  London 
SW17,  at  8. 15pm.  Dr  Straughton,  consultant  dermatologist, 
Queen  Mary's  Hospital,  on  "Developments  in  dermatology." 

Wednesday,  January  9 

Slough  Branch.  Pharmaceutical  Society,  postgraduate 
medical  centre,  King  Edward  VII  Hospital,  Windsor,  at  8pm. 
Dr  Williams,  Famham  Park  Rehabilitation  Centre,  on  "Sports 
injuries."  Part  of  Chiltern  region  postgraduate  course. 
Isle  of  Wight  Branch.  Pharmaceutical  Society,  postgraduate 
medical  centre,  St  Mary's  Hospital,  at  7.30pm.  Dr  Des  Barker 
on  "Preservation  of  archeological  remains." 

Thursday  January  10 

Weald  of  Kent  Branch.  Pharmaceutical  Society. 

postgraduate  centre,  Kent  &  Sussex  Hospital,  Tunbndge 
Wells,  Kent,  at  8pm.  Speaker  from  Wellcome  Foundation  on 
"Recent  advances  in  anti- viral  therapy." 
Thames  Valley  Pharmacists'  Association,  postgraduate 
medical  centre,  Kingston  Hospital,  Galsworthy  Road, 
Kingston-upon-Thames,  at  8pm.  MrB.  Atkinson,  Fisons 
Pharmaceuticals,  on  "Asthma  control." 

Friday,  January  11 

Blackpool  Branch,  Pharmaceutical  Society,  Victoria 
Hospital,  Mr  S.  Ackers  on  "Contact  Lenses." 


CLASSIFIED! 


Agents 

AGENT  -  SOUTHERN  ENGLAND 

Agent  required  with  established  connections  with 
Wholesale  and  Retail  Chemists,  Drug  Stores  and 
Department  Stores  to  sell  Newtons  footcare,  Kneipp 
Bath  Botanies  and  associated  products.  Excellent 
potential  from  existing  and  new  accounts. 

The  area  to  be  covered  is  Hampshire,  Wilts,  Berks, 
Oxon,  W.  Sussex. 
Good  commission,  support  and  incentives. 

In  the  first  instance  send  brief  details  of  experience 

and  type  of  lines  already  carried  to:  — 
Terry  Deavall,  Sales  Manager,  Newtons  Laboratories, 
111/113  Wandsworth  High  St,  London  SW18  (Tel: 
01-8746511). 

Due  to  further 
expansion 

Neil  Millar  Agencies,  29  Cotswold 
Drive,  Bangor,  County  Down, 
N.  Ireland.  (0247)  463456 

Seek  further  top  class  agencies  in 
Pharmacy,  Electrical  and  Department 
stores.  Mobile  showroom  facilities 
available.  Contact  me,  Mr  Keith  Millar  at 
the  above  address. 

Business  Opportunities 

DISTRIBUTORS  AND/OR 
AGENTS  REQUIRED 

We  wish  to  establish  full  UK  distribution  of 

our  range  of  quality  toiletry  products 
through  proven  distributors/agents.  In  the 
first  instance  please  reply  in  writing  to: 

The  Managing  Director 
Minuet  Beauty  Products,  Boundary 
Road,  Lytham,  Lancashire  FYS  5HU. 

Marketing  expertise 
wanted 

Company  with  middle  to  up  market 
chemist  department  store  products 
needs  help  with  marketing.  Either 
company  or  individual  partnership 
offered. 
Box  C&D  3082 
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Appointments 


RONSON  UNIVERSAL  LIMITED 


and 


Of  the  highest  caibre  to  join  their  highly  sur^.f^sful  team  of 
representatives  selling  their  extensive  portfolio  of  household  recognised 
products  in  certain  parts  of  the  United  Kingdom.  The  'Ronson'  name 
is  known  to  every  consumer  in  the  country  as  a  sign  of  quality  and  value 
for  money.  The  product  range  includes  men's  shaving  foam  and  shaving 
cream,  soap,  toothpaste,  razors  and  blades,  hairspray,  baby  care 
products,  sun  care  products,  body  sprays,  air  fresheners,  antiseptic 
disinfectant,  instant  shine  polish,  nnulfi  purpose  oil,    «»,     glue,  dry  cell 
batteries,  car  polish,  whisky  and  cigarettes.  The  successful  candidates 
will  be  highly  motivated  individuals  who  enjoy  the  demands  of 
commercial  selling  and  who  appreciate  the  special  concept  offered  by  the 
'Ronson'  range  of  products  to  both  the  trade  and  public.  Very,  very 
high  income  may  be  earned  on  a  commission  only  basis. 
Apply  the  Managing  Director, 
Ronson  Group  of  Companies,  Royal  House,  28  Sovereign  Street 

Leeds  LS1  4BJ. 


THE  MAIDSTONE  HOSPITAL 


(GENERAL  WING) 

Full  Time  Pharmacy 
Technician 


Experienced 
Representative 


required  for  this  new  District  General  Hospital  of  280  beds 
with  a  further  112  medical  beds  commissioned  for  1985.  (A 

part  time  appointment  would  be  considered). 
Duties  include  visits  to  other  hospitals  and  participation  in 
out  and  in-patient  services  including  technician  top-up  and 


required  for  midlands  area 
for  expanding  generics 
company.  Established 
chemists  connections  would 
be  an  advantage.  First  class 
salary  and  terms  offered 
including  car.  All 
applications  will  be  treated 
with  the  strictest 
confidence. 


T.P.N. 


Salary  £4,476  to  £5,856. 
For  further  details,  job  description  and  informal  visits, 
please  contact  Mr  Martin  Frost,  Principal  Pharmacist, 


The  Maidstone  Hospital  (General  Wing),  Hermitage 


To  advertise  in  Chemist  & 
Druggist  classified  telephone 
Sharon  Graham  0732  364422  for 
further  information 


Apply  Box  C&D 
3081 
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Appointments 


We  are  an  International  Company 

seeking  a 

NATIONAL  ACCOUNTS  MANAGER 

Who  will  develop  the  sales  of  our  branded  products 
through  personal  account  responsibility  and  control  of 
existing  agents  servicing  smaller  accounts.  Reporting  to 
the  managing  director,  the  successful  candidate,  aged  28 

to  35,  will  enjoy  the  demands  of  tough  commercial 
negotiation  and  should  be  able  to  demonstrate  a  record 
of  high  selling  achievements  compatible  with  the  product 
ranges  of  the  company  which  are  supplied  to  multiples 
and  large  wholesale  organisations.  Remuneration  over 
£25,000  plus  car  and  commission. 

Apply  the  managing  director, 
BOX  C&D  3083 


Stock  for  Sole 


BRANDED 
FRAGRANCES 

ANAIS  ANAIS  =  DiOR  = 
ROCHAS  =  ESTEE  =  FIDJI 
=  CHANEL  =  NINA  RICCI  = 
GIVENCHI 

SEND  OR 'PHONE  FOR 
FREE  PRICE  LIST  IN  TIME 
FOR  XMAS. 

TO:  NUMBER  1,  UNIT  D1 
DECOY  ROAD, 
WORTHING,  WEST 
SUSSEX  BN148ND. 

PHONE:  WORTHING  (0903) 

.  ..  j  .  !03 


§ 

IT 

¥ 


4 


•  MAX  FACTOR  •  ARAMIS  • 


N  ONE  OF  THE  WEST  COUNTRY'S 
E      LEADING  SUPPLIERS  OF 
R     COSMETICS  PERFUMES  & 
S  ACCESSORIES 

i)       •  ALL  LEADING  BRANDS 
I         •  DELIVERY  SERVICE 

p    BRISTOL  650834 

L    619  FISHPONDS  ROAD,  BRISTOL  (JUST  OFF  M32) 

,S    •  ESTEE  LAUDER  •  OUTDO  IRL 


SELF  ADHESIVE 


IN  REELS  AND  SHEETS 
Printed  in  up  to  four  colours 

Optional  overlaminating 
All  materials  and  adhesives 

LAST  BROS.  (Printers)  LTD. 

DELAMARE  ROAD,  CHESHUNT, 
HERTS 

Tel:  (0992)  38283 


Handkerchiefs  loose  and  boxed, 
range  of  tea  towels.  Jacquard  ar 
handloom  towels,  pillow  cases, 
yellow  dusters,  face  cloths,  baby  y  P  ^|  M  c 
nappies,  terry  socks.  £???*zJ~J*| 


jgjjjTjBULK  INQUIRIES  WELCOME 


H0PEGLADE HOUSE 
19,  23  KINGSLAND  ROAD 
LONDON  E2  8AA 

Tel:  01-729  5501  (4  lines) 
Cables:  SUNAMEX  LONDON  Telti:  893903  ALAMI G 
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Professional  Prescription 
Computer  Labelling 


"I  have  used  many  systems,  none  can  beat  this  for  speed  or  ease  of  use?' 

"Ifyou  can  afford  it,  buy  it."  I 


Just  two  quotes  from  Pharmacists  with 
Richardson  Disc  Systems  in  response 
to  a  recent  independent  survey.  Need 
we  say  more? 


John  Richardson  Computer!  Ltd 


on  System    £895  (Speuai  pru  c  lo  NPA  Members)  BBC  System  |Cd 


i  C1  165  (Disc)  trom  C  161  5  -  UK  Mainland  Only 


Detail;  o(  Ihe  survey  and  all  our  MamU^ 
labelling  systems  can  be  obtained  HUH 
from:  Unit  337,  Walton  Summit,  VUVT 
Bamber  Bridge,  Preston  PRS  8AR.  " 
Tel:  (0772)  323763  NPA 

Recommended 


Shopfitting 


niiif$p@c 

^asl shopfitting  ltd 

Attractive  modular  shopfittings  at 
competitive  prices 

For  a  new  perspective  in  pharmacy 
design. 

Telephone:  0392  216606 

Unit4B,  Grace  Road,  Marsh  Barton,  Exeter,  Devon 


LEXDRUM 

0626  832308 

WE  OFFER  A  PROFESSIONAL 
SHOPFITTING  SERVICE  FOR  THE 
RETAIL  PHARMACY 

LEXDRUM  STOREFITTERS 
^^^^^Chapple  Rd,  Bovey  Trocey,  Devon. 

0626  832308 


SHOPFITTING 

A  treatment 
recommended  for 
Pharmacists. 


FOR  OUR  FREE  COLOUR  j>  i 

BROCHURES  CONTACT       g™?  - 

SHOWRAX 

In  wer  Works,  Lower  Road, 
Gravesend,  Kent  DA  7  1  9BE. 
v  Tel:  Gravesend  (0474)  60671  . 


Quality  and  original 
Continental  Systems  plus 

total  package  NPA 
recommended  NO  system 
matches  UMDASCH  for 
quality. 
Prices  pleasantly 
competitive.  See  for 
yourself .  .  .  there's  no 
obligation. 

Apeils  Systems  Ltd 
Unit  P,  Kingsway  Trading 
Estate,  Kingsway,  Luton, 

Bedfordshire. 
Ring  Luton  (0582)  4571 1 1 

NOW! 


SHOPKIT.  Don't  miss  out  in  19851  Due  to 
overwhelming  response  last  year  we  are  issuing  a  further  1 ,000 
'Special  Priority  Cards.'  These  cards  are  free  and  allow  you  to  buy 
any  SHOPKIT  item  on  our  Basic  Shelf  Order  Sheet  at  half  price. 
Send  for  your  card  and  full  details  of  the  superb  range  of 
SHOPKIT  fittings  -  NOW. 

SHOPKIT,  50  Ivatt  Way,  Westwood  Industrial  Estate, 
Peterborough,  PE3  7NP.  Tel:  (24  hour  service)  0733  265263. 


FREE  OFFER 

To  all  Epson  HX20  owners. 

Let  Orange  Computers  help  you 
and  save  £117.00. 

Orange  Computers  is  offering  a 
special  scheme  with  free 
maintenance,  free  tape  drives  and 
other  benefits  when  you  adopt  our 
well  known  MPA  recommended  Ora 
Label  Computer  Labelling  System. 

Ring  for  details  on  0565  501 16/53417  or 
write  to  Orange  Computers  Ltd,  Ruskin 
Chambers,  Dewy  Lane,  Knutsford, 
Cheshire  WA16  6HA. 


TABLET  COUNTER  & 
LABEL  PRINTER 

Ask  about  our  interest 
free  payment  scheme. 
Phone: 
Kirby  Oldham 
061-620  1421. 


Stock  Wanted 


Property  for  Sale 


French  and 

English 
Perfumes 

Wanted  for  home  and  export. 
We  guarantee  discretion  and 
confidentiality.  Any  quantity 
large  or  small. 
Prompt  payment. 

FGM  COSMETICS  LTD 

061  833  9652 
or  telex  665941  FGM  G 


HIGHLY  SUCCESSFUL 

Long  established  pharmacy 
BPA.  Prominent  corner  main 
road  position  in  SE  London. 
Turnover  £125,000pa.  with 
expansion  potential.  A  new 
lease  of  £7,500pa.  To  include 

shop  at  £3,600,  plus  self 
contained  flat.  Now  let  with 
present  income  of  £3,900pa. 

Ideal  for  owner  manager, 

G/F/F  £37,000  plus  SAV. 

Telephone:  01  764  1501. 
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"PEOPLE 


BPC  work  gets 
Sfenlake  CBE 

Professor  John  Stenlake,  FPS. 
honorary  professor  at  the 
Department  of  Pharmacy, 
University  of  Strathclyde.  becomes 
a  CBE  in  the  New  Year  Honours  List. 

He  receives  the  honour  for  his  services 
as  chairman  of  the  British  Pharmacopoeia 
Commission,  a  post  he  has  held  for  the  last 
five  years.  He  has  been  a  member  of  the 
Commission  since  1963. 

Professor  Stenlake  qualified  in  1941. 
He  moved  to  Strathclyde  from  the  Square 
in  1952  as  a  senior  lecturer.  He  retired 
formally  in  1982  after  21  years  as  a 
professor.  However  he  still  conducts 
research  into  muscle  relaxants.  Tracrium 
(atracurium),  marketed  recently  by 
Calmic,  was  the  result  of  work  done  by 
him  in  the  early  seventies  at  Strathclyde. 

He  describes  it  as  one  of  the  few  drugs 
discovered  in  a  school  of  pharmacy  ever  to 
be  marketed.  The  compound  was 
discovered  in  1974  and  all  the  basic 
research  done  at  Strathclyde  until  it  was 
taken  over  for  licensing  by  Wellcome. 

Professor  Stenlake  was  on  the  Safety  of 
Medicines  Commission  from  1970-79,  and 
has  been  on  the  Medicines  Commission  for 
just  over  a  year. 

Chappelle  leaves 
Ransom  50  yrs  on 

Mr  James  W.H.  Chappelle,  a 
director  of  William  Ransom  &  Sons 
of  Hitchin.  Herts,  has  retired  after 
over  50  years  with  the  company. 

Mr  Chappelle  first  joined  Ransom's  in 
August  1928  as  a  process  operator.  After 
working  in  a  number  of  different 
production  units  he  moved  to  the 
analytical  laboratories  and  then  into  sales 
in  the  early  '40s.  He  became  a  director  in 
1947  and  later  managing  director,  a  post 
he  held  until  1979  when  he  stood  down, 
having  reached  the  age  of  65. 

During  his  time  as  sales  director,  he 
travelled  extensively  and  was  responsible 
for  buying  crude  drugs  as  well  as  sales. 

He  worked  in  various  roles  for  the 
Association  of  the  British  Pharmaceutical 
Industry.  He  is  very  interested  in  herbal 
medicine  and  for  many  years  was 
chairman  of  the  British  Herbal  Medicines 
Association. 


Mr  David  Daykin,  assistant  managing 
director  of  Smith  &  Hill  (Chemists),  (left), 
has  been  appointed  an  examiner  for 
private  pilot's  licences  by  the  Civil  Avia- 
tion Authority.  He  has  held  a  private  pilot's 
licence  for  13  years,  and  is  an  instructor  at 
Sheffield  Aero  Club.  Mr  Daykin  is  pic- 
tured with  an  80-year  old  Smith  employee 
who  has  just  been  on  his  first  flight 


Five  graduates 
for  CPP  

Two  community  pharmacists  —  Mr 
Michael  Keen  from  South  Croydon, 
and  Miss  Susan  Matthews  from 
Hereford,  are  among  five  new 
graduates  of  the  College  of 
Pharmacy  Practice. 

The  other  successful  candidates  for  the 
Part  II  Practitioner  membership 
examination  are  Mr  David  Branford  of 
Retford,  Notts,  Mr  Richard  Clark  from 
Ayrshire,  and  Miss  Elena  Grant  from 
Sutton  Coldiield. 

There  were  12  successful  candidates  in 
the  Part  I  examination:  Mrs  Marilyn  Bum, 
Mrs  Jean  Curtis,  Mr  Paul  Glodkowski,  Mr 
Brian  Godfrey,  Miss  Jean  Griffiths,  Mrs 
Jenifer  Harvey,  Mr  Thomas  Johns,  Mr 
David  Austin  Morgan,  Miss  Lesley  Robins, 
Miss  Sally  Shulman,  Mrs  Carol  Suffers  and 
Mr  John  Walton. 

DEATHS 

Kerfoot:  Dr  Thomas  Hodgson  Manners 
Kerfoot,  in  hospital  after  a  stroke,  on 
December  19,  1984,  aged  79.  Dr  Kerfoot 
was  grandson  of  the  founder  of  Thomas 
Kerfoot  and  Co  Ltd.  He  qualified  as  a 
doctor  of  medicine  from  St  Andrew's  in 
1930,  and  started  work  in  the  family 
business  in  1931 .  He  was  president  of  the 
company  until  his  death,  although  he 
officially  retired  in  1981.  His  son,  Mr  L.H. 
Kerfoot,  is  chairman.  A  thanksgiving 
service  is  to  be  held  at  Chelford  parish 
church,  Macclesfield  on  January  12  at 
2.30pm. 


Paige  gets  top 
NHS  post  

Victor  Paige,  chairman  of  the  Port  of 
London  Authority  and  deputy 
chairman  of  the  National  Freight 
Corporation,  has  been  made 
managing  director  of  the  National 
Health  Service,  He  will  be  paid 
£70,000  a  year. 

The  post  was  first  advertised  eight 
months  ago,  but  no  suitable  candidate  was 
found.  The  civil  service  rank  for  the 
advertised  post  would  have  carried  a 
salary  of  £36,500. 

Mr  Paige's  job  will  be  to  head  an  HNS 
management  board  advising  Mr  Fowler  on 
■where  savings  can  be  made.  He  will  also 
lead  a  team  of  over  3,000  newly-created 
managers  of  individual  hospitals.  His 
appointment  will  run  for  three  years. 

LRC  Products  Ltd:  Peter  McLean  has  been 
appointed  marketing  manager  for 
Marigold  household  gloves.  He  joins  from 
Beechams. 

Mawdsley-Brooks  &  Co  Ltd:  Mr  Stanley 
Keogh  has  been  appointed  sales  and 
marketing  manager.  He  was  previously 
NW  divisional  sales  manager  for  Vestric. 
Boehringer  Ingelheim  Ltd:  John 
Woodford  has  been  appointed  sales 
director  for  consumer  products.  He  was 
previously  managing  director  of  Optrex 
and  recently  deputy  director  of  the 
Incorporated  Society  of  British 
Advertisers.  Arlene  Griffiths  has  been 
appointed  as  OTC  product  manager.  She 
joins  from  Glaxo. 

Beecham  Group:  Peter  Glynn-Jones  — 
previously  marketing  director  for 
Beecham  Proprietaries  Toiletries  — 
becomes  general  sales  and  marketing 
manager  for  the  proprietary  medicines 
division.  This  follows  the  departure  of  the 
division's  old  managing  director,  Peter 
Lipscomb,  who  has  left  the  company  to 
join  Guinness  (UK).  Colin  Atkinson, 
medicines  sales  director,  moves  across  to 
an  equivalent  position  in  toiletries. 
Farley  Health  Products  Ltd:  Following 
the  appointment  of  Pat  Donoghue  as 
general  sales  manager,  the  company  have 
made  four  internal  appointments.  Kim 
Rawson  moves  from  Northern  sales 
manager  to  sales  operation  manager.  He 
has  been  suceeded  by  Terry  Compton, 
formerly  national  accounts  manager. 
Richard  Whale,  previously  sales  training 
manager,  takes  up  Mr  Compton's  old  post, 
and  is  succeeded  by  Mettrick. 


Typesetting  and  graphics  by  Magset  Ltd,  Sidcup,  Kent.  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent.  Published  by  BENN  PUBLICATIONS  LTD,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW. 
Registered  at  the  Post  Office  as  a  Newspaper  26/20/24s  Contents  ©  Benn  Publications  Ltd  1984.  All  rights  reserved.  No  part  of  this  publication  may  be  reproduced,  stored  in  a  retrieval  system,  mechanical 
photycopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications. 
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Haircare 
Accessories 


Kirbi 

Attcsh  approach 
r  \o  Haircare 


Updo  the  minute 
products  with 
regular  up-dates! 

Kirbi  Haircare,  a  complete 
range  of  accessories 
featuring  the  very  latest . 
fashions  and  products, 
supported  by  a  range  of 
high  impact  display  aids. 
Kirbi  Haircare,  the  brand 
aiming  f6r  the  top  spot! 


Kirbi 


Laughton  and  Sons  Limited. 
Warstock  Road.  Birmingham 
021-474  5201 


Wyeth  Laboratories,  Taplow.  Maidenhead,  Berks 


International  Chemical  Company  Ltd 

PRICE  CHANGES  EFFECTIVE  FROM  1ST  JANUARY  1985 


ANADIN 

ANALGESIC  TABLETS 


RETAIL 
UNIT 

UNITS 

PER 

OUTER 

RETAIL 
PRICE  PER 
UNITINCL. 

VAT  (£) 

WHOLESALE 
PRICE  PER 
OUTER  EXCL. 
VAT  (£) 

4 

48 

0.19 

5.97 

8 

48 

0.36 

11.31 

12 

24 

0.52 

8.17 

24 

12 

0.89 

6.99 

24 

24 

0.89 

13.98 

ANADIN  EXTRA 

ANALGESIC  TABLETS 

8 

24 

0.42 

6.60 

12 

24 

0.62 

9.74 

24 

12 

1.05 

8.25 

24 

24 

1.05 

16.50 

MAXIMUM  STRENGTH  ANADIN 

ANALGESIC  CAPSULES 


*12 

*24 
*48 


12 
12 

6 


0.72 
1.20 
2.05 


5.66 
9.43 
8.05 


12 
30 
100 
t  50g 
tlOOg 


BISMAG 

ANTACID  TABLETS/POWDER 


RETAIL 

UNITS 

RETAIL 

WHOLESALE 

UNIT 

PER 

PRICE  PER 

PRICE  PER 

OUTER 

UNITINCL. 

OUTER  EXCL. 

VAT  (£) 

VAT  (£) 

30g 

12 

.85 

6.68 

75 

12 

.75 

5.89 

165 

12 

1.25 

9.82 

BISODOL 

ANTACID  TABLETS/POWDER 

24 
24 
12 
12 

12 


.29 
.67 

1.42 
.89 

1.31 


CODANIN 

ANALGESIC  TABLETS 


*  These  products  are  to  be  retailed  through  retail  pharmGcies  only. 


24 

tNEW  PACK  SIZE 


12 


1.12 


4.56 
10.53 
11.16 

7.02 
10.31 


25 

6  1.45 

POWERIN 

ANALGESIC  TABLETS 

5.70 

8 

24  0.47 

7.39 

25 

12  1.08 

8.49 

TRAMIL  500 

ANALGESIC  CAPSULES 

12 

12  0.72 

5.66 

8.80 


Evening  Primrose  Oil  The  pure,  natural  source  of  GLA 


60  x  250mg  capsules 
for  the  light  user,  or  as  a 
general  diet  supplement. 


100  x  500mg  capsules 
for  the  regular  user  who 
may  be  taking  EPO  for 
a  chronic  condition. 


£3.45 

(Suggested  retail 
price  including  VAT) 


(15ml) 

for  those  who  cannot  take  capsules  - 
especially  small  children,  and  vegetarians. 


All  our  packs  contain  nothing 
but  pure  EPO  extracted  from 
seed  grown  under  our  direct 
control.  No  additives  or 
other  oils  are  blended. 


Eveninq  Primrose  Oil  ComDanv  Limited.  17  Roual  Crescent.  Cheltenham.  Gloucestershire.  GL5Q  3DA.  Enaland. 


